22 pEILIR TP BRI
How do user and firm generated contents influence repurchase intention?
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§ =

AFLREREG AP THEAEFEE Y AP TR PR ISR DT L F L LRV FE A o
Wi E KPR *‘ﬁ BiTh o AT AREHLEES SN B (Firm-generated content, FGC)2 #* = 4 = p % (User-
generated content, UGC) % % #cix BECEHNLEIFAL 2 RE T 2 R 2 R FRIES
STTSNS TR

AFTHEYNED AR T R F 2 FIT D F #:48 x Facebook i ds ST 6 UHET f S H R
¥ 1;:4; YR % £ 240 > o £ 02 IBM SPSS ~ Amoos 24.0 it (7 FAL AT o AT F B % A heT (1) & iEdE LT
RpE o PQ) AR FHE I HFL T@) R PASP FRBCERTERLE @) £F2

i gilffgi{“ﬁ%p’.%’ﬂ w5 fEA SR g;‘ﬁi@ﬁg%ﬁ%ﬁﬁiiﬁi(@ AT TR o e N -
ERR R (7) LWERHBFEF A AP FETEF DM G RpA T 855 AR PHERIEE
F L S

MGEsr t f RSP F P22 8P Z Rz PHLME 2R R

Keywords : Firm-generated content ~ User-generated content ~ Trust - Repurchase intention - attachment style

LR+ Rades

EAEPAT R FTREFFROPFER SRR FAPAEY 2T AP > 19 We Are Social &
Hootsuite & + AL 344838 & 842038 1 en 2018 & 2officidp 2 p £ 3 2018 & 1 % 23 b 4 ¢ © i 40 & 2100
Ao RERACES- LA AR R L AL 2 PR L AE2082F A 0 AT REH88% 0 @ g
AP RO T 1900 F 4 0 A p TP e F L 7 A4 Lg o B HTAERESERYL 2 F3 A
B SR A KT g A ERL S I F R Y R RBICRELM DT S L | F 2 @y L R
il % # 7 5 (Schivinski & Dabrowski, 2016)

AR K AR S i B é AR L RIOF T A @ TAR R IO B AL Ak R AR D o AL FE RN
‘Lj%:;pvl%])% R ﬁr@ﬂ— (Ao R s 2 F ;EFE‘« gtk ferrx 2) *‘k GO OT I I R EEY A
e 2 PRI e e 0 BRI {0 7 80905 i (moblog)(75¢ ¢ 7 &xi—q A B TR )u& 23
e xb & ¥ (Mangold & Faulgd, 2009) - &2 i@ seizdl e @1 & 4pt > § HRs KpAFHEMOTR L EF T F
R ERREAES TR PR d el Y o 2V g FiEd o RF K F F 4 (Karamian,
Nadoushan, & Nadoushan, 2015) - Zahoor & Qureshi (2017)F 3 © & PAX 3 4548 (7 ﬁ»fi 3 & 2 2 S % (User-
Generated Content)(UGC) ~ £f % % £2 (Customer Engagement) ~ & % 24 = p % (Firm-Generated Content)(FGC) ~ #§.
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PR (eWOM) 1! % &L+ 549443 (Online Brand Communities) « A 3 &3 ¢ - § F{o 74 ¢ { ¥ b pr 5oz > 50
iR R R W AL 2 X 3 FGC v UGC 0@ 3(Goh, Heng, & Lin, 2013)

Mkﬁ#mﬁ AR AR B AR ﬁ&ﬁ**éi¥ﬁ§ﬂ@®%%#%&%ﬁ%@vw%:ﬁ%@%ﬁ
g 2 2 3 (Chevalier & Mayzlin, 2006) -
FAXKAR R I AT R LT & T 7 EEER S 7S EAFE LN 42 07 F & v (Kumar, Bezawada,
Rishika, Janakiraman, & Kannan, 2016) » i§&_FGC f= UGC ¥ k¥ PR4F % & 7 Facebook % T 4 & 78 5¥(Goh et al.,
2013) » FGC BAL34LAR Y $1= BRI E P ® 0 £ 0 v 2 Y foli £ 2914 4 (Kumaretal,, 2016) - % %
AL SR AT @ LG TR R E R Y 2 SR ORN TR BRI F sy
feif § # ehi7 5 vk sw2 H > (Schivinski & Dabrowski, 2016) « F]u* » A 57§ gRdg st * = 2 g 474 A ) FEOE
2 £ Eﬁf&;/ﬁi%f;?“li °

OIS LRI RM R A EETEOT FFAE R R e TkBol B RE - B
»z ihf J (Grabner-Kraeuter, 2002) » » & - B 5y 7 L £ & F1 4 (Lim, Widdows, & Hooker, 2009; Dennis,
Jayawardhena, & Papamatthaiou, 2010) L& 3 & 5 #5% 7 UGC 0% 5 & » 54 Pan & Chiou (2011)7 7 7 &+ F
W A€ B R E R Ayeh, Au, & Law (2013) Bk 0 A F sk ﬁ‘ki‘f UGC & m¥ & B e 1 3 4iE
e g G EA Y Y UGChfi RIr Bl o SF 6 i AP LT 22 §ETEA AN 3 T8
FERERE LR

RE & AL E S BT IR Ei § % ¥+ (Social Network Proneness) % i ¥4 b 1% (Attachment Style) » %
FHEHY 22 SR F G E2 AP FARERHALPE 2P RALE R LM LRL P FF LT AR T}
AXRAR S PR H 6 ‘E’TE‘]‘ 3 E o gt A % @ As el & 5% (Kumaretal., 2016) > @ i& %k 7] 2 Brennan,
Clark, & Shaver (1998)2 % & & » & @ {6 » & B Z4f E £ Jg i *if (customer attachment anxiety) 2 A % i ¥ i '

F_

}t

£ % o » e BB(Chintagunta, Gopinath, & Venkataraman, 2010) - % ¥ =

]

(customer attachment avoidance) * #f % & Jg %" A Ap E " HC EFR 2P P 2P F 2 FRER2 R E 270
ot & RS P g foi R 0 a D e gwmmﬁ%ﬁwﬁaaﬁ%%ﬁﬂ&’ﬂ%%{ﬁ&%ﬁéﬂ‘%
AR D P AT s 3RS O P R frinAoEdt o Kumar et al. (2016)#F 31 FGC A4 Y 3 2 B 2 B2 5
Mo HHALE R TR TSR D ﬁ#k#@ﬂﬁiéﬂﬂkﬁﬂm Ta LIRS ET AR
L e RS e TR MG AN PR RE AE TR A RS IR TR S A ARG f R

MF ET R E R 5 o Tuan, Tat, Shamsuddin, Rasli, & Jusoh (2012)#F 343 # & =¥k 1% 5 + 4 R #ci 59 B 12
S R B G R Mk b oA S B R el g 2 g ﬁﬁ&%d FLEEDTMBI g2
@%ﬁ?ﬁﬁua%@%&W@ﬁﬁ%@&ﬂﬁ@’“é%ﬁﬁgﬁwﬁmﬁ ok éﬁﬁm&w@ﬁ,aa&
T 2R SR BRI RALF e ¥ - 2 g o BRI R FRIRE C DR B BT E
e T EHEMBEORC A2 F Ko @ Lin (2015)4 3 B & jg (Rrg B R RA LG T a0 R R @
R o AN AT RS AT RIEHEETEFEY S A RPN F S S EA SR FENE ENRP S

i

R

= &
R
=

™

i

AP R EREREEREEFE ST -
12753 B eh

AELARERT AL ARG L EIEPN GG AL LR P G AL R ik ik
Polt s R L T B RE BB BN Y R TR AR B RRTRCR R R L R
AP HFET AR R B AT THEHLAL D T

-~ ak;;ﬁfggé_qr = 4 ,:,\.F\ :gbta#pg_a);;?]mmyﬁg taz_ ¢ fi»cd o

S FHGEALEA SN FH L EAEE AR G2 ks .

e 1 1

R %;;Afﬁ_g v {@;#ﬁ?& ’f"ié;]’\’g“'i:”*?fgf.{ifﬁgﬁ°
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ro ARG R LT IR EFE SN FEHNT IR
. ﬁ;@ﬁ&%{@l%%éiﬁpgﬁwggiwﬁo
A FHEHEBRILETFELEL SN TR I LM %

Y

2.% piF
20 £ ALE

BRERE FAT S B ORILIR > R 4 R foif s 4 1 P17 5 (Zhangetal ,2011) > @ f BRI
2y ?’ F AR R Y S% 0 A KR - R R B 07 5 M (Jones & Suh, 2000; Selnes, 1993; Tsiros & Mittal,
2000) > Nurhayati & Murti (2012) T & & BB 5 3} ‘“Z FFHEAE RN E LR E R AR REY A SO oA

o Kimppa, Whitehouse, Kuusela, & Phahlamohlaka (2014)9\,;1 T RARPEIMEEZEMDETDER T 0 LB -
Hellier, Geursen, Carr, & Rickard (2003)#-£ PER FE T & 5 B A B P G I & s cnf R ek BT > L2 ie - 7 7
FREY ASIRARNE e o FAMEAN Y FEME LR E EMOR TR AT R E SR ARERY T

4+ g (Chinomona & Dubihlela, 2014) -

FELRT ARG SR R ATE Y R R 017 5 ke 2 304 (Hawkins, Mothersbaugh, & Best, 2007) »
L R R AL LB AR N E RIF L 47 B (Hellier et al. 2003; Tsai & Huang, 2007) - 74 #7777 %3 7 £ B
LR E R gL EAFMY A ST B R LR M kR Bl(Anderson & Weitz 1989; Burnham, Frels, &
Mahajan, 2003) > @ @ si7algF2 P LA L AP BEEHFT L o rf}"—g] o B EREE PR R
A4 (Brynjolfsson & Smith, 2000; Oliver, 1999) -

220

FEL-fLL » Tj‘uiﬁﬁt'” EHEHMEFEERN A BRI RE ARNEC THEMO) RO Y - ROER
(Luhmann, 1979; Mayer, Davis, & Schoorman, 1995) « 134 L5/ 3 » fE £ 4cle g FR B R ehic 4 ~ B friz & >
A R FOR T % R (Hung, Cheng, & Chen, 2012) » 3 $ & 3 M = & 3 f;f.f:p % 13 1% 1143 #x(Ou, Pavlou & Davison,
2014; Squire, Cousins & Brown, 2009) - i}’ *iﬁ‘}ﬁi ESZETIFCETE S - E S R A S R L
FHDZHG EFEEIE N IR FEMREOT A XA - LR EAA S A RIRT AT
R FER 2 S D I I b a2 K k(Hungetal ,2012) 0 j8 R &+ ko i {Eu?u Ak
- BARE G AIBEEe  E 2 B B BRE hT & A # L (Gefen, 2000) -

OIS LRAFREE AT ROT I F R “‘% e -kt Po R ETE- B
»efifk J< (Grabner-Kraeuter, 2002) » » & - B ) ¥ L8 mi & %)% (Lim et al., 2009; Dennis et al., 2010) o 3 = &_
“WF 5&,. + F 334~ 9 iE % 7(Corbitt, Thanasankit & Yi, 2003) > e pFig i iEi8 1 L % b # > FIE v F D
AL PR AR FRGEE 7 A A # 7 R #8347 #2(Luhmann, 1979) o 1345 Grewal, Hardesty, & Iyer
(2004) $i e § 4 ¢ #is ke B > Gounaris 005)47 1 = X R BT 5 MAE T A F S
TVEGE T WEF IR S B AT T R G E AR Y fo £ AFREE oM 4257 ) 714 (Flavian, Guinaliu,
& Gurrea, 2006; Gefen, 2002; Li, Browne, & Wetherbe, 2006; Lim, Sia, Lee, & Benbasat, 2006; Qureshi et al., 2009) - 3

TEMPMEF Y BFE - B OE S FL v AR R FELERF T A E LR F o H e
7 —‘15‘ %27 e B P4 e, B (Gefen, Karahanna, & Straub, 2003) -

ER AW T T aded g R s R &R (Lin & Wang, 2006)fof PER B & 3 4R 42 1T * (Weisberg,
Te'eni, & Arman, 2011; Zboja & Voorhees, 2006) > Ha, Janda, & Muthaly (2010)#7ip[3& 03] ® > B E T2 P87
LR Y3 AL A7 5 a7 UEFR P E L A (Gefen & Straub, 2004) - ¥ ~ 5201787 3 B % # &
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PR F LR E R TR HE LIRS PR A P O R ES AR R E  HF L e B
BB o T A AT 2 2 B AT

Hl: R EHERLMT e B
23 &4 Ap %

=

* =4 A F (user generated content, UGC) » » -5 * = £l p 7 (UCC)2 i 7 *‘V 42 p F(CGO) i 7 —‘"‘ 4R
#-48(CGM) » i:};—; dZEEE AR arAg P @RI RN TS Y2 ,i_..zlk..e'é,‘ﬁf[;’c R & g (Poster, 2006)

T - BATAREFZ TR AT RR A RIERS R TR BRI TN ERI R L A IAB
(2008)¢ fe 7 * =4 P F A TP A Fhp G oL R E @#wmmm Lo 2EL £ <R A
Br P @rlpRaiEiid 2 3R R FHH# UGC e Tpgays #7 R %M 2, (Blackshaw, 2011,

p.108) » 1 & T Pig & £ e 49 HiEfoy 7 F FBA L E (Chrlstodouhdes, Jevons, & Bonhomme, 2012, p.53) o if
FUGCAAFETZBHE > - > F R AR OFFHF > UHHF 3G UnT F T 0 pFa 8 =0
FEFREELGES ﬁ'J%‘T']“i_’rﬁsV,T& P Bts 0 WP E D - AR S oarflid o @ 22 £ 4 B (Vickery & Wunsch-
Vincent, 2007; Kaplan & Haenlein, 2010) » 7 i 740 * R ¥ UGC 32 f% ik X 4p % £ & (Christodoulides et al, 2012) » {2
¥ Krishnamurthy & Dou (2008)<fiL®: > (74 4 R 7 B * Lopif R F A2 hy BiEp 7 L j a8 THg 2 4
B oA kA g B A B

L FE R M AE S AAT A BT RS R AR k¥ (Hua & Wang, 2014) o * 2 474 & endl F R B34S
TF U AEWOM) e g W4 > i2sg e UGC $#3 F F x4 2 7 £ + # 5 (Habibi, Laroche, & Richard, 2014;
Luo, Luo, Xu, Warkentin, & Sia, 2015; Lopez-Lopez & Parra, 2016; Balaji, Khong, & Chong, 2016) - £ % 7 = ‘51 %

B koM FTHMT S o B o do S AR T Lo 3 B D& 305 R e

1 UGC 577 i A& » b4 Pan & Chiou (201187 3 7 5 F 7317 4L € B ¥t F 2 @ 19 %5 ; Awad & Ragowsky (2008)
BRI IFERY LU EUGCE G /M R BT

5 EUGC, Fla Mo WAL & RN A SR Y W > X H L W EL5 0 & 2 4 4 5(Chen
& Xie, 2008; Goh et al., 2013) » izdt p % 7 114 f2f} 5 & &0~ B (Clemons, Gao, & Hitt, 2006; Liu, 2006) © |4
Narangajavana, Fiol, Tena, Artola, & Garcia (2017)# =25 ¥ 27/ 7 > B¢ BIBFLUF EFH B A 7 LF R
(Sigala, Christou, & Gretzel, 2012) > ]t UGC = % - #&F &% 2% F 3 F k(Yoo & Gretzel, 2009) » BE> ¥ & % &
PR TR R AR 0 SR e I R R F R B Y SR N H R RERR
Mol o AT TR B R & % (Yoo & Gretzel, 2009) & Fut i -*‘41‘77 ¢ 2 HHEC ﬂ FUF Ao} Fnk
0@ A F hhld f o iLE ¥ (Heinonen, 2011) « Zeng & Gerritsen (2014)# ) ¥ - L8k » 3.3 UGC L P %

1@$ﬁﬂia,&k¢biH%Wmﬁ%’fﬂﬁﬁmz?uﬁyﬂ@wé%ﬁ%%&%mawmmaJMQ’ﬁ
HEFFREDT AR FEGE T U5 UGC #h L 2 & iZ R { % (Zeng & Gerritsen, 2014) > Mazzucchelli

etal. 2018)#& - P AHA > B BUGCA =22 Pl - FERE - FTRAF -HFRAF FLREHT=
A UGC LR E AL I o B R B2 TEdF %ﬂ;vﬁ%&@@ﬁm&ﬁmmZWQ
Flp AR R R AT

H2:# 22 XAp 3(UGOHGTEF 2o -

H2a: # #2 3p Z2(UGC)EER T B FLRLH -
24 £ ¥4 Ap g

< )"riﬂ AHEE NIQ AL AR A A nF 0 3 8 A 4 B @ 3% 0 { 7 3L (Al-Garadi, Varathan, Ravana,
Ahmed, & Chang, 2016 Karakaya & Ganim Barnes, 2010; Swain & Cao, 2014; Zhang, Xie, & Huang, 2016) » F]* fix i@
FHALFE R & A E RN g d ¢ AL S - £ £ = % (Hutter, Hautz, Dennhardt, & Fiiller, 2013; Monica
& Balas, 2014) > 1345 Kumar et al. (2016)#% 1! > AL AR Z B 2§ (A3 CRM)epr L R @ AR R ARE & > 5 7 R AA¥
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CRM #3720 §RRFTMRESHEFAIPNFOF oo N2 FTLFELTT ma;;xsmigaﬁ, E&q
Sod 2P LR ERVNDTRRIOCBBER T P AAFSME 5 E RS FOEAH L VE F 2 2 ) % (firm generated
contents, FGC) (Daiya & Roy, 2016; Kumar et al., 2016; Laroche, Habibi, & Richard, 2013) - FGC * ** %+ E 7+ & &
TR S LR (Akar & Topeu, 2011). o i B iEARP I UATE = P38 47 B S B ATES 2 B g g
FoBRVAAL EWEHATH R FFLE R *‘k B et 35 2 48 (Ceballos, Crespo, & Cousté, 2016; Gensler, Volckner,
Liu-Thompkins, & Wiertz, 2013) °

ITE KBRS > R EN T —“"g@i\a S e BT i m ARRR S L F 4 4 (Osei-Frimpong, Wilson, &
Lemke, 2016) » Fe FFs 27 g ¥ 82 7 *“" B enE i 4 fk % i#F 42(Gensler et al., 2013; Hudson, Huang, Roth, & Madden,
2016; Labrecque, 2014) » Kumar et al. (2016)9\,;1 FGC P S FHHE M I b J p ¥t - - i i 7
o FEE R i BRI B R o P 5 #E 2 iE(Lee, Hwang, & Lee,2000) » @ ¥t R Hig2 R 2l ¥ ¥ $RE
£ PER F (Gefen & Straub, 2004) = #7120 > AFT G iE 2 BEEK AT L

H3: §$43p 3(FGO¥MBEEF 2w B -

H3a: £ ¥$4 3p 2(FGOSAEHE T FLELHE -
AL g RRe

t Web 2.0 L2 A BN o™ > PR * G E R Rk HY A E & A I AL E B % (social
network)(Schivinski & Dabrowski, 2013) » d A+ ¢ fe & & * g F < £ > [ vt § e %o soibp e Koo A
Facebook ~ Google Plus fr Twitter 7&{#;1 BOEE b F o AL € B oA € R EARR BT 2T B B S
BAE BT o R 2 sl g *‘ﬁ * 304 et A pF R (Evans & McKee, 2010) o @ % B 40+ 44838 (7 ik § e 27
VIARTERR L R fAAR R SR s A B P TR R FL RS T AREHA S S & PRI R
ek 42 1 ;% (Chauhan & Pillai, 2013) o Mangold & Faulds (2009)4- Bambauer-Sachse & Mangold (201 1)"33‘% Flax kA%

“P"}

>

N

5 SR v AL G AN AR G M SN A ST o R Lo 1 AL S G 0 AR K AR B S B R
AT B4R Ap 0 G B4 _’ri’!@#%ﬁ?i'}’ef R { £ (Li & Bernoff, 2011) o
Wy Y > @ B4R 37 5 2§ F % R A § AR B IR AL o Blde 2 W AR T R B A

B4 vt BHHEA Y 2 L fE(Trusov, Bodapatl, & Bucklin, 2010) » De Bruyn & Lilien (2008) 4= Kozinets, De Valck,
Wojnicki, & Wilner (2010)4% &1 * = R34 4o B At € L BH U2 o BRI F # # 4+ (Narayan, Rao, & Saunders,
2011; Taylor, Lewin, & Strutton, 2011) » Hudson, Roth, Madden, & Hudson (2014)z_ = ?L'“’ B "”f X hAE € SRR R

FEMS MY CHEE SRS E A SOV g M o S i R0 R ﬁFru“’LifL;mfﬂfFﬂ
wH R F SR N SRR e SR E R AR R S g e i 1 a0 f 4 (Kumar et
al.,2016) & Ak € 448 ’ﬁ 5 7] ik 1 4 (VanMeter, Grisaffe, & Chonko, 2015) « § 4 ¢ 4 % 0fw i) 7 X :IZ'—{ v &
AREXPHE ESBRE LT A Y MK o KA F a‘;e;»?r*iiﬁq—o‘?f’biﬁ(l(umaretal ,2016) o pt ¢ F v g Hp e

FAAFREM L S M R Ap BB A hF R (Schulze, Scholer, & Skiera, 2014) > F 4t F iv § ¥ AL F AR
K fsﬂLFGCﬂfrUGC;’?’r AL AEF e VEFPLET AEREE SR TR Fooh R 2P ()2 FGC Ar

UGC § & wipdv o A G e LR S0 AL § 20w 1F o BTt AT g %: Bk 4o™

H4a : ’,‘y‘p‘_g FEER R OERT o FGCH G TP PR RN KALE 2D K f e

H4b @ AL € 22w 3 hFRT » UGCHE Z B PRI WAL R 2 I'Fr?--ﬁ °
2.6 R

1245 Bowlby (1969 / 1982,1973 and 1980):32 % » Ainsworth, Blehar, Waters, & Wall (1978)f£ 2.7 = 67 I chix
HHCC R HE % 2~ B g-3 F ~ #2@F o Bartholomew (1990)#- Bowlby $f 3818 (F 4] eh &k St o e A ik
& L w0 % > (secure) ~ % ji(preoccupied) ~ & 18 (fearful)foi ",% (dismissing)(Bartholomew & Horowitz, 1991; Griffin
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& Bartholomew, 1994a, 1994b) - w #F &'tk 1 41457 BPAR (AR frl#) R kT i ERi- BAHp A
REBRERATHANDGEFIR T - 2 G LWL - BAFHE A DRYE 3 RLELTHE L2 7
Fos o X FHEFY RO ARFEAEGE REFRMAT S BAARR DT T 1 & G (anxiety)fri
#¥ (avoidence)(Whelan & Dawar, 2016) o & Ft32 % A B E{oi74l > 5 4p§ F * > Lei & Wu (2007)#& FIFZ 3 = 4 enik
MR R EEF ER G I PE N T fRR Y R b Ao $F 5 A3 5k o Brennan et al. (1998)4 T AF

(customer attachment anxiety) &4 2 # #E < A F & 27 pF > 2P g 2 PR KRS BT & 2Pk 2
B foic 5 B E L ¥R (customer attachment avoidance) ®4p 2 = 7 R E 2 9 & L iz R - B #F BB & if
pocPEop P Aa B 3 EFE S SR i ERE o T F AR LR L kR R B 02 P AR e
FRMF R GG T & FGC 1 m2 P M o

Ay Am o Rk A A Pl i85 ? FIFL B T (Feeney & Noller, 1990; Simpson, 1990) » & ¥ b #4282
e A HEip T 2 g s R o 2 F B&(Collins, 1996; Collins & Read, 1990) » F]4t £ F 7 F & %t b 2 ci
BT 3 e N iEEAp e ol a4p M E 2 (David, 2018)c B 3RA R HE3 T kR e A RRIER Y TEIF DL I
¢ 7 H¥m %3 (Buote, Wood & Pratt, 2009) ~ 41+ 7 31 4§ (Yaakobi & Goldenberg, 2014)fr Facebook & #* g’
2 (Jenkins-Guarnieri, Wright & Hudiburgh, 2012; Oldmeadow, Quinn & Kowert, 2013) - &4 Lin (2015)#% I & 7 & &

o

J &' A & % Facebook e 5 { B > ¥ ¥ ¢ - E B/ H # £ & Facebook + H_4rfr —’F} s e @ g ke
A gt % * Facebook ¥ #fH 3 £ #4%&(Oldmeadow et al., 2013) » ij’n‘ B EE R B RGA [T AL
HOEL P @IS o gt 4 Tuanetal 2012)3 R L g ) F E € B SRR B ALRTT o F

- o R F FRIRE ﬂﬁmwﬂﬁﬁ’$W*??uﬁ@u PR T RHA s B R
E%wmdﬁﬁ ¥%*%2v( 4#)2. FGC 4+ UGC 7 RATE A R Ao 2 @ g PR
Be @R E o A AT B 1R R LR R R 0 3 R E 28 (W)L FGC{r UGC § I windr?

IR @%@%v%i%%&ﬁ%%ﬁ@%@ﬂﬁwwmﬁ?oﬂ&i?f%iﬁa%T:
HSa: AEE ' 125 3 ERB P £ 52 57 FFGOHN R ZhP PREF LB g R GUEE -
H5b: AEE 2R $ 5 3@ » ¥ 3 3P 3 (FGO)H 1 i chffs B M- ML @iz g & o
HSc: BEE R 2R EREFE 2 24 S ) Z(UGO)E & ZenP B BF W HRE R R GIUEE -
HSd : BEE %A 5 B L@ > % = 3 2 p 7 (UGCO)H § T et P H00 ML @i g g -

3y i
3P %HE
AFPTARIFF* 22 FEISPFHCEZ LI APF P DA @ 22 fEAIPNFETES
FARAHLIBLIR LM FLT Y Dk rgh REAFRRM F5% 22 § 4 SN FAEEREL BTN

TR AFTY L RE O %o doB) 3-1 977
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AR A
o BB
o kKR

(H5a, H5b)

AP ERAN S
H2
EELERNE

(H5c¢, H5d)

B 3-1 73

i

o+
%

32F RF L ICR A R
ARAELOREE 3 ML R E T A E R G RSP ARRR I 2 RHR R TR
fmbcit b B R EE B ok TR TR R o
%31 pE iR 2 kT T A

# R e & e K
R BARREY RIE A DR feRET AU - T
PR Hellier et al. (2003)

SFF BT A FE/IRIFNE s o

ALk - BAHE /A I a2
[ERE Gefen (2000)
B F R bR T B A

2L EA R TR T B RRDERNF 0 A
LA S Poster (2006)
SRR TR E R R

d 2Pl EmA N SEE 7 S AFEL Daiya and Roy (2016) ~ Kumar et

BEIaEHEZ o al.(2016) ~ Laroche et al. (2013)
R ITIrY
o FE e B Kumar et al.(2016)
S SRR ULVANS Q- 3 g1 ;‘l:\*fr'/ﬂ Kk

Erh 2 LEA GAHEG L EREHELE

FobhZROPE 072 FRERS BT ED

) Fiuk 2 o a R e {oic ] ;AR W iR

R ) ‘ Brennan et al. (1998)
e F 2 EE2FLROEAE EHRLBR &G

B s Para o 3RS O 7 R frin

ZIH o H - MEPEPLRHRLIT S pné’**%%%Hﬁzf’rﬁﬁﬁ\ﬁiﬁw@@ﬁfﬁ*’

A
FAE B ¥ FIT 2L & 5% Facebook #5 5k T v § AP AZe % = 300> 2 AFT Y & Rl R (£ AR

aE\Wéi$m§~¢%i$mg\ﬁgzywa~aw&+)% Kvé*rﬁﬁ%&oipfﬁuLkm;
BEAAHLREL T AEFER ST AR RIIAN L > AR L TGP ERETF LR RN
34T

341 FREHE
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ER EREFAPETLZ > RA RRERMAEY A STEEED ni‘gﬁn » Schivinski & Dabrowski (2016) % £+ * =
PEFASPNF AT O REMRSEN LA G REZ B ST DN R L AFT YN
% o

KA SRR AR EE R T TS ER AN S A BRI S F R RS E R E o A A
SR REERRIF B 105 Sk P AR AR W00 100 B 0 - RRIR R AP ST I 0 R Bk
G156 B K s 110 60t b b (S FE,2005); ALK ST D B 28W(F £ § AT AP RH) T
7R A w e 200 0 TV o AT RS R 273 R X P ‘,ff. #£2xRE 33 o fleEG 2 B L 240 o

4T A ERES
4.1 fit st A 45
t 240 > xR % uwﬁwaé’Aﬁtmlﬂ@ﬁ%%ﬁw$$%ﬂttuzww;ﬁ3@ﬁ;v 21~30 &
B3 (713%): B a 5 > B2 erib bk F (392%) 0 METAERA T 0 XPEFEFR L/ FE LA
ww&;(m%@,ﬁ 98 Jer @ 3 AL MR MBS P e 20,001~40,000 & 5 B f (43.8%) °

42 T REBMR LT
~ & % Cronbach'sa @32+t 0.7 FIJ* L4 4§ & & » 4ok 4-1 9757 ¢
F04-1 & fdcd 22 pI0- RPEGEK

R Cronbach's . & LS

EELIPF 0.96 4
Poeddp g 0.96 4
AL T 0.85 4
b ¥ (BEE BB %) 0.91 4
VB R (R E L %) 0.92 4
=iz 0.97 3

AN 0.94 5

ek (Validity) £dp — i RISk it Rl R S1F7 4 F 117 %R TR 2 o TR AR R - Tiplsk A e B ATIEIRI 2 &
Fen- REARR X FRIS DT R o tu}fg__fﬁﬁ PRIV AT UERFEM T A1 (CFA) K87 LA HE
Aeig g AT wHRE LT L L] »z & (Discriminant validity ) 22 4c &% & ( Convergent validity ) - CFA 2. & 48
ke 7 x2=972.19 df=329- xz/df 2.96 > GF1=0.759 AGF1=0.703 » RMR=0.149 CF1=0.921 > } i 4p {%-32:£ & % (Cole,
1987 ; Bansal & Voyer, 2000 ; Hair, Black, Babin, Anderson & Tatham, 2006) °
4.3 AP B & 47

AT TEEY P RER T FASPF o TRE AT AA AN g Fog o RREKL TER
TR, on o BFIEREAS B ﬁgﬁgﬁ@JﬁF@w&ﬁJv@w&ﬁmaérg@@wJarw@@wJ
REEZT > 230422 BREF-VFIBD DANKRFMN - BREFE S DM, T % % Pearson 4p M 4 37
EHETA RART MG AP Gl B4 -I~1 2B Gkt fRAFM G e e HELTRAE
FHEARS NAM AR c AP RERERALPLEEIM AN B R eT & 42 w0 A 42 PV
e “/ff Zrh ROLEREECEL S AARM o T S Fm’“bééﬁ%‘fﬂ Ap B o
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42 L gE2 ApM A AT &

(1) 2) 3) 4) ) (6) (7
() &2 +FpF 0.93
(2 * A EpF 0.86™ 0.93
(3) At g p i 0.67" 0.64" 0.75
(4) =k Fa(E R ) 027" 0.37" 0.44™ 0.85
(5) R G wE) | -0.59" -0.66* -0.64* -0.60™ 0.86
6) i 0.74™ 0.76" 0.69" 0.37" -0.77" 0.96
(7) £ A5 0.72" 0.74" 0.70" 0.45" -0.79* 0.90" 0.85

1™ p<0.01
2 HAMBEN L AVE BT
4.4 B 2SS A4
441 FEBIRERR T
AR EARR T B RS (SEM) 2 B A IR h RIS R P e kBT ETRLE L HFER
SF % B % o Sl fRdcd 43 90 o

4 43 WA F g B A

e g 4 i {528 ) R R SRR RS F
B e RFE
+ 3 B g0 g 381.5
x2/df <5.000 3.893 Schumacker and Lomax (2004)
GF1 >0.800 0.82 Doll, Xia & Torkzadeh (1994)
RMR <0.100 0.074 Cole (1987)
HEprg R
NFI >0.900 0.932
CFI >0.900 0.948
MEpgrEL
PGFI >0.500 0.591
PCFI >0.500 0.775
PNFI >0.500 0.761

442 B M R BRRE
AT ORI S L RS R BRRER A 44
4421 G ERNLRLETF 2+ B8
PEHEMARIRE B RE: 0629 p -] 005 M EEZEHEFL R ELMIE H) 240

Bk > TR CERR AR R L L
44227 # 2 AR FUGOHE* T EF 2w W
# o0 AN F(UGO)H E2 Bl » H Al s 0544 p ()3 0.05 3P % 23 AR F EHFH Lo E

G (H2) AP BER > RTFr 2SN F R4 G ERR §H -
4423 £ ¥4 2R FFECOH?N R T & v I
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EFL AP FECOHE T2 BRI
i (H3) 2450 EE > A F 24 2p glg}g;gg, fgg,gg,_;;gigﬁ o

B BHMBE Bt E
H1 fE—L LR 0.629* BEAR
Hy  *HASpFoRiE 0.544% B
H3 GEF SN FoEE 0.354* ERAE

%4 p<0.05
459 h2 THiET 2 BT
SR AP REHY R REL BPE BB Y Akr 0 A LR ERCE 2 B RRERFRD 5 1
BB AT LR B Bk BN Bk 2 Bk FRRRSEREERE R Ak G h B
BEROCEEAEEFORENL T 2?4 EEFREL TS 4 BB Rk 45 40 o
3 45 Btk ~ B EcEE Bk Bl

B B E 4Rk = R B B B

RN Sy 0.493%* - 0.493**

EFELFPFoRE 0.329% - 0.329*

EEf LR 0.877** - 0.877%*

Fed AR SR ESE AR 0.037 0.433%* 0.470%*

EE2SPF o ESE LR 0.090 0.288* 0.378*
¥4 p<0.05; *% p<0.1

AFEEBT o 2 A AN F(UGO)E B TP PE AL Fiocsk 5 0433 2 2 ¥ K E(p<0.05) pl? 4

ek FRFERREAENF T2 A ) TLE Ha 24 S p g gg@gggzﬁ:g;‘i,—gﬁgo ¥ b

EFE2 AN FEFCOEEL TR FL LM FHocsk 5 0288 2 EF LF(P<0.1) RI7 i>ek 3 h PR &
ek AERY L TR2d A ) PAEHIa fELSPFEEEC TR DL MLE -

LA TR P 0 AY RTIALE R~ B R E LWL Bk 0 T T REHR AT
2B 4 2 5 A7 I SEM kfe® o ARk AL X F ME > LB R 7 24 45 (Group analysis) o B & 14
Lo i A KA g R BREGE L FRGENFLZFAERELEMr B ML E R ~ 3 E}ﬁwn‘
B g R B RO MR TR HeBRALE R o Eg BB LR OR M E R
EMGREEZ I HFLE -

FRE fﬁ,%{:ﬁig PRI B R E LR R T Ik AP U kT R A ﬁ@ﬁg_-‘g’ E3
pd Rt d Fe Sl R T - P E R AU 0 R RSO SRS HE 2L TR G R R R
= X% E A PUFIEGY 0 RIS BN ¢ AR A W E - L3 PO ARSI F ORER A T Rk ik
SR F R RISRE hdcA R (Babin & Boles, 1998) -

Kl i%él%fr_g PHtEe 2 FPEE R SRR T 0 T RS DAL E LM B F O 4 (p>0.05) 0 4
F 4-6 #T l
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F 46 ARz TR ERBLEFECRITIGIE

AX? (df=1) MALE R B BALE PR
S R R R
EFLFPFoRE 2.152 0.182% 0.178%
R 0.065 0.425%* 0.397**

¥4 p<0.l **% p<0.05
RPREHT o LT EAEL AP FHEE MG > Ax
AL g%&Wvﬁ*ﬁﬁﬁﬁ*é | B8 % K #(p<0.1) » H R it Fdcs

ST UM AR EARAE o T S A AN B I

i BRI OR I EE LR o §ABDE > F K

A K F(p>0.05) 0 B MAL ¢ P B e T B BT

FEMELD 3 B s 0182 2 0.178 -

R AXE Ao tuw%ﬁézf <
AL G g M e FE AN IERD Y i FIAE F K B (p<0.05) » HARE N hlcs WG 04252 0397 XL REZ O ERALE
RHMEe R o AhFnt S AN FTT U AR TR o

%o BT R R 0 X RS P B kA F 0T H(p>0.05) ¢ hok 4-

7 T
o 47 B iR F Rk EEE BRI 4
Ax? (df=1) R ®ER R
R R
EFE2IPpFonE 0.994 0.329%* 0.352%%*
ed AR FSRE 0.012 0.406%* 0.424%%*
L 1 p<0.1 ** % p<0.05
Bt RS T B F (p>0.05) 0 T M

BEMT O ETLFLAPNFHEE  AMGL g AP AT B
PEBLR LB e §ABDE > F ML g & A FRD Y P F K8 (p<0.05) > H{R%
A w2

Et;anz gt B A D
futhdics W 5 0329 % 0352 L R ES > BH LR EE K> AW NEES SN FF IR AT EIRE A
B g R et B S R R R

4 A :_g;»‘;ffg E R 0 AR Bt EEE Y R FIAEF K E(P>0.05) 0 TR K
LB o R R RHE At ERT PR E K B (p<0.05) 0 H AR L fagicA B 5 0406 2 04240 gL X BIES

EHERER M AEhE 2 AN T T IR B IR
Bofs sk R kL Ak o PR L R R AT 0 B GFEL Y X T kB ¥ 0 3E(p<0.05) o 4r# 4-8

ST
3 48 itz T HEock RS RE M RER Y A
AY* (df=1) 1438 3 ik 3 B ko
I E R RS
EFREFPFoRE 7.182%* 0.309** 0.266**
L 3.258* 0.385%* 0.358%**

i *E p<O.0 **4 p<0.05

BB EET o T EELSp ’5"‘%4-??‘; EANE L) B SARNG
(p<0.05) » F I3t ik IR IE 1 P HCA 5 0300 % 0266 s LB G o RALBRAF AT 0 £
Biaefp EARR 2 PP P LR AT HSb: TR R R R RS B R £ E 2 AP R

R EHP BRI M R IRE S 2 e T 2 AN T E  ehh R > Ax? (p<O.1)£2 % Ml ik
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H(p<0.05) ot FFBE  E FIBEF ORI 0§ IS AR - oA B 5 0385 % 0358 H AR EG 0 e
BWEHE ST T LR G R LR P h R R P S AT R 5
R A A 3 (UGC)H Il PR bt ML @ R g 2 o ) & 2 o
46 BERBIA T EF
B A AT AR B M BTk ¢ A0k 5 TR [T RIS KRS A
drdk 4-9 -
49 BT BRBELERE L

BR i ERMF LR
HI GEHE ML e B =
H2 * 23 A pFUGOHE EF 2o B .
H2a P A S F(UGC)SE ;BB F L LA - ==
H3 EELEPFECOHGEF Lo B - -
H3a E¥2 S P FFGOBE G P PL LM - *
H4a BAL g R B liRT o FGC G B PRF WAL L K o I
H4b Bk g e § iR T o UGC # § E e PR 0 Ak ¢ e 2w F o Pz
BEE b 15 B B R GHPE 0 £ E2 3P 5 (FGOH 1 i e g »
H5a P
MR g R TREE o

e BEE oh fo s BB RHPE 0 £ £ 2 0§ (FGO)H 12 1 ol Pl s ..

e

P R TR E o
REZ R 15 B B g R % 2 2 20 T (UGCO)$ i el B a3
H5c P2
[ s da ) T
ZiRAtR s BB R 2 2 LN F (UGC)$ 13 E chs B #-i3t

H5d =
@w@&wmfgo

W
i
-%p!;
piv3
(o
ﬂi‘f

5175 %%
511 ERIHARLTELF &Mk

ABELETER CE S AT I I MG B AT N s M GERRA S LB LT AT A
# > 4o Haetal. 2010)#7ipl38enfid) 4 @ > HFF G 2L » B 8E LR -
512% v FpFACELREG LMk

dRESETHR T AL AP FHC I RPLERF R LA REL B G ARFL S BP0
BEEALFHFT B % L24PT 0 4o Mazzucchelli et al. (2018) #t#H e A #3] c HFEFTHF P 22 3R F 2w B

503% 24 Ap 3 EEE A B PLRLE
AT EBREAITFER  GEAY »4 AR FELRIFEF DY (2% T 7T 24 AR FHFE
ERPELMEIE > 27 223N FHPEIRIRAREE DG EA? ARR PESEALRETLRE >
Mazzucchelli et al. (2018) # 3 FEF * » 4 2 0 FHEZ T A2 2 P> b 5 3§23 7 7 4 Gefen & Straub (2004) 77 7 F
FER L AR -
514453 3p3EE2FEF e Mk
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d2EVER AFA AN FHEHEELEELE KBS N A SRR TG EREFL RSO o RS
BARF Y %% R4 0 4o Kumaretal (2016) #3 ¥P BRI 4 F A ISP 37 A FAFEHUIBF L 22
=22 B % > @ Leeetal (2006)~ 3% 3|5 E & %"*‘li—]‘ e
SIS EEI SR FEEE T HEL LK

A EER uﬁﬁ?ﬁAFﬁ*¢i4éﬁﬁﬁﬁﬁi@3mﬂﬁm%&ﬁkm’ﬂw¢#iﬁﬁﬁﬁﬁ¢
ERPELRLMIBE &7 4 *
i v 4o Kumaretal (2016) #7 ¢ fF| g ¥4 2 p p o s ¥ ofpi2p i SHEY ¥ j’iﬁ:}i% SPEE
(Lee et al., 2006) » ¢+ #t » i3 7 7 4o Gefen & Straub (2004) &% & T B L L5 o
S.1.64L€ #EMS 2 BHR 2T ok iF
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B0 U A
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2
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fid
Ean
e
3
\h\
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W

~ﬂ$gﬁﬂﬁ%§o&$%ﬁiﬁp;y

e xlﬁ’ﬁpi%m£%ﬁ§$$@@ﬂ&$%’*5i*ﬂ?
PECRAPFTRRFG DMAEREER Y Y AR BARCEA LR
7 #% (Kumaretal.,2016)> & & & ¥phst Faiv L€ &Lk R
Fla BREHT R EESTE

FASPFEF DA SN TN EZ PEF DL ERGFIE oA B TP PR S fe o BRER
B BE R S B RS AT % AR > o Tuanetal. (2012) @i ik e ehif o i 0 ST R LR
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\4&

PERAEFLSP FHNEELUTEALEREHAMFL > LR AFLRH R HAFTERESR L

B
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BRAZECLTROPE QP EZEFRERE ORI FEDFRFUERI LT NDES R 0 L A
FRBEFASTH > PE LRGPP ARy Fd A A AP g A ES FoopEAYELR Fla R
FEEN R EENTE
S2EE TR ERLE
5217 22 T
FFFNEFFE APRY EERROPFFARRARE > P F 4 B0bry 30 % AAFIA R i0F T A
P FEHAFENEH LR A H E *ﬁ#@ﬁﬁﬂ¥E§@%&ﬁ%§ﬁ£%i$W§5“éi*W
AFTHERBIINEEE T A SR G BFP R FHER L2 A E LIRS LIRFEHEES
PEASRNFHALSE BT WwREE 5 o R F(Chintagunta et al., 2010) - 82§ WA F FEF F XK
~

SASPR FAo PR E SRS G LR EELE PR R AR AL AL NEFE
ER oA AR FELRERE FHLRTIRESE B EY AR MRS R R A S A
0 URRE G ERAAFRRYTETOT O FILF g R % 24 S22 P FHEEE LR DRT w
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AP ARG R 2 R RS FEREO FFH A
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