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A Study on the impact of Brand Image effect on customer loyalty from the viewpoint of
relationship quality

1. § Bl® 2. *;i%"*v’f
1.8 2§50 Eﬂ?%’éﬂ’ FEFFRPFL AL A ~§5 007 < B 250~ 0937625871 -
Hoya760210@livemail.tw
2.8 = 351 Eﬂ?%‘: FEFFERFL T g~ F)00 3 FF S B2 50~ 0937251855 -

kailiy@cc.ncue.edu.tw

£ =

Mk éﬂ‘(relationship marketing) <-gL & o Berry 1983 & 5138 1 F4lAR3 {8 > ¢ bR DR 12K & BT oh
TR M EETFRIBRRFI O FEETERFIEFZ GRALLT§E v T S 54 ?\m?ﬁ\
(EY A = .3%’“}»5%?@%“ o LR e e A s i 0 TR o G AR E hM TR (Berry, 1983) -
Moo TEEATE REE Y RBIRIEA RE MG F e Bk &N T B2 %f‘?*fké % (Fournier,1998) - i% i &-4% 7

FOrRR G RORIER & 2 PR R R A 2 R M ehik 8 L 4 (Monga, 2002) 0 B R F RL IR 32

P ST AR E 5 R Blackston (1993) ¢ A5 % FHEECFEAFTL N FHER % MR F
aﬁéﬁg,ﬁf'&iﬁ“ﬁﬂ’a@ﬁ’lc%I’Lﬁﬂ‘ipiﬁlrai%%@:’"‘H’ﬁ‘fﬁ‘#lW’iéiﬁ%%W%@‘ LEBRA H M G
Brek o BT REET (C)P RSB EHMASTE T EELD réﬂzégﬁo(:)%ﬂﬁzﬂ’@}wﬁmﬁ&&*ﬁ ¥
TR RCE)MGET AR R ELFRDREEL § ¢ ok o (w)ilsFER 2 B REY ¢ FHSRT R
RRE LR R -

MeEd @ S % - MBS MELPR
Keywords: Brand Image -~ relationship quality ~ customer loyalty


mailto:Hoya760210@livemail.tw
mailto:kailiy@cc.ncue.edu.tw

1.¥%%

113 ¥ i

M % {7 4 (relationship marketing) =g 4 f Berry 1983 & 318 % (74453818 » ¢ R P9 AR 2 B iR ohd
Aed R EEFRFRIRRARBZ P FEFTERSEFZ A RALLF R rE- T2 EEARFGY R
B? WEFFEIFTREE S » > L RBEHRE R bdoP § A e g o DR o T A £ hl (3 (Berry, 1983) -

Hennig-Thurauet al(2000):% % & ¥ &S fp £ 2 A4l Gpr > @ ¥ L F IR A R imfi S pp £ 2 245 Bl
ﬁﬁﬁ’ﬁﬁ%%ﬁﬁ*ﬁéi%&%ii%E’ﬁﬁéiaﬁﬁéﬁwﬁ°ﬁa,;% THREE S BERIEAR
# = ffﬁﬁ’Fn‘vfia’aP&é‘ré‘w’Tﬁ”ﬁfTﬁrgﬂ (Fournier,1998) - F1 % 5 2 e ¥ 4k e F 1 el 5 > P PFY £
SAEESF RH s R EZ p AR R F (Davis and Halligan, 2002; Véazquezet al., 2002) o i i 548 ) % 7 R&
Sl §ORFAL & 0 O TR E ALY ORI R S0 A 2 B M ik 2 L4 (Monga, 2002) 0 3R § F sukE i 2 7 5
¥ a#gE £ 234 & Blackston (1993)

TE K F S ?i PR B A5 % end B 4> Parketal. (1986)3 5 & 25 % v 1 By ”’J‘rrf 3 mf]'m
BRR S ABAEY RN HASAL G BT T FHE SO (Brandt, 1998) o F A 5

=

N

A = e

PR ETEt s B L R R SRS E s B R AR E SR P ;T;bg G Rl o
REEARG M SR - BEEFCHOEY  &nd 2 £ AT Lgahd h(Keller,1993) - Fpt > £ g $p &L
RBY O FR RO EWEE T AANIR EETVEEM A OMA KA RSO EIT G L RN T
B A AT R RAE AR D L BALY L AT yFd A AL -

FORRA R AR R L #ﬁﬁ%%f@ms%’iaﬁﬁﬁﬁﬁ@ﬁg—@gsw@go
Campbell & Diamond (1990) 4 7= 4 7 123§ 4 iff § & $ & S-eni pinsol > & flgc § 4R AH > A

* ey 3F B - Park, Jaworski & Maclnnis (1986) %5 & ﬂ;%&?;ﬁpj £ E Y AR kA

FIEFE SR R e b5 R SR FVE AR R R A R AR Ol
#% (Chandon et al., 2000; Nowlis&Itamar, 2000) - Kotler, (1996):#* 7 45 1 » § &£ ¥ 1% ﬁéﬂ—**g PRTR
AP RS L AR N ST ENE S LT EA Y LE RS Fr?fﬁjﬂ&’éif%i et gEaa
BT R0 TR G F IR G e TR T BE  F H%A S LA (Heilman, 2000)
Roehm, Pullins, and Roehm JR. (2002)3% 5 % % #2/24 % 1234 %12 S Wi 0 & A% 3 E*’ff'b?i@f%%%—ir%%'ﬁl Y
o RWAPRE L C- HRPELBR T MRS LT G RSN L PR SR R
ey - BE R R o

AELELSBECREAFL O S FH SN M BRI R AT LR LN o X e WA
E5 TP RU B RS ERH SR G BTSSR F M T ik

12/ % B ¢

A AR SR f AR R e R DRR R ALY MG T L R S 2
YaAfRs gy e G iR FEDET P F T LS LBA  BHEE S Ko

FoAPLUBGETOREFE DN FF PP ORTERA R T EFIL T R hRA AR

S

. )
e =

'mh‘.;!*? ~=\
=t

.‘ﬁﬁ%‘ -2
REE B s F o
%Emlﬁ;jflf% o
(- MFHEM R M ST 2B
(=) &3 ,%k\rﬁg R B R OB % o

5 e L
(Z) FdBM FHLE TSN LR PEE



2.3 PRI
2.1 B i {7 & (Relationship Marketing)
(- )f’aé &
GEA R g B AT Sl T L e 07 47§ (Morgan and Hunt, 1994) - Perrien
& Richard (1995) 35 B it R4/ 8- B2 2 2 B 4 AR > R FRLFIORRR R R H DT R 8K

PHEHRE AR RV ELESFHE L é%kmng,ﬁﬁ‘?" - Stone & Woodcock (1996) B2 % & i B
GEH R FY AR R EFH . R BREFR UERE - IR 22 VHEEE YRR
B B IAEM G R 2P B E

FPLFAMGREHORAL E LRRSEEE  AF I RAEDFRP I ARG RE 2T T
FI2 et AL BHR 2 LT EEAFEY P o

(= )# % &% (Relationship Quality) 2. % % £ =8 = 3¢
i /T‘r‘??(r; MidiFa? 2 2 ehr @ s - MAFHLENL L E ML Bl 2 B o ER

GBI LR PR A M BE R AT U AR RIFRY Y B E T f AT R AR AL - BIY
% % (Levitt, 1986)- B % & F &% d Croshy et al(1990)#% 132 5 B T & 5 £ F & B B (5 & chB M -Lagace
et al. (1991)F,u'1 Bk AR e R 2 B ehT 6 o Mohr &Spekman(1994)# M BE 7k 5 A £ TF L 4 @’ B
FIERe ARG S 2 PR S g R R T S F LB U PR DB R AR (R
m~ﬁﬁﬁﬂ%*%fﬂkﬂﬁ1%wgmﬁﬁommmimm&Kmawnm;wﬁ§g,%kgg§gwﬁ
A FTHAMRE RBEALM BT R o mR o
Smith(1998) ¥ 30 5 B 2 & F 7 1 B IT S M G R TR oq WG R 0 K2 T § BEH A
& 3 4 3 & «3F #p (Crosby et al.1990) -
(LB % 5 2 2 &

Hennig-Thurau& Klee(1997):% 5 M % & o drole A & F et > P AR S b RAFE M % 3 K0 dug M2k -
wwmw@?%;&ﬁ%??ﬂﬁﬁ{%%ﬁﬁ&ﬁﬁﬁﬁﬁ°ﬁQ%*@ﬁ%??”“Ezﬁiﬁi§%§%*
% 4% 4 3 5 c35 #9 (Crosby et al.1990) « " ek & > 3R i M AR TR L L AH > SR s (FHALIEF T
EEKERALRE S RL SR S8 AR AR .

OL RZEy 8 o

[ Rl A SN s 85307 0 (DR =~ B %k (Morgan and Hunt, 1994 5 Kumar et al., 1995)(2) 5 = ~ /& =R
(Crosby etal., 1990 ; Lagace etal., 1991) » 2 % (3) 5 i= ~ B #%-Kk3% ~ % & & (Smith, 1998) & = « gl chif s - 247 7
et TigE TR GRE STEHLAR) FAMGEFLFEEnE-

1.5 iz (Trust)

Palmatier et al.(2006):% & 5 = £dp ¥t 2 & & ¥ Ffes® 3 2w - De Wulf et al. (2001)4 2 1= AE £ iz

BN FEFOTAME REFR cFATRIAPTUHERAL G E PR A P EZE 4 (Morgan & Hunt,

1994) - Moorman, Deshpandé & Zaltman (1993)Rz% 5 & @2 2 5 P35 < hikdf o Garbarino & Johnson
(1999) = 3 @ > & AR 5 E 2 LM heh A A A -
2.5 % -z (Relationship Commitment)

Anderson and Weitz (1992)3% 5 RFE A3 E ;f%igg a5y o FRER Rk K BB gy 2 T
n"mf%irm & o @ Hennig-Thurau & Klee (1997) |k R S AR M G E D e o A h AN Gl
B A EANEEMGELALREE S ?J,;go
3.7% & /& (Satisfaction)

BREM LN A SRR KT T] e 4 2R AR A EHNY Y - BE IR IHD



BT A A - fEH 4k & (Westbrook, 1981) - Palmatier et al. (2006)#-B /% & & & 5 K42 DM A 5 Gk}
FBoORBENFRETHEARREN Gt TR B EHM RRL 2 LEWMEL - d B BB L ARBEMRE T
S 22§ > M henE & 2 % (Smith & Barclay, 1997) -

22 &5 %
(=) &%) %Pk

Newman(1957) &Herzog (1963):% & &4 7) % g 70t i3 v F eimeliz @ o 0y Eal S e i
ALBBE A SRS SR AL HRRAZERLT N B R EFHSRALIMEL LA & F A}
# dredi? - Dobni&Zinkhaml (1990) R #-5-47 ) 9 £ & 5 i) § F {7 SW T3 Shiw L o @ i § F g ﬂ’* A&
mrt;ugg 259 ki & gEH A Sendoff 5 Richardson et aI(1994) o FI o R 4T [ H R
R K # oo ® ¢4 & Randall (1997) -
(= )&M) % fhsg

Biel (1992)i% 5 &7 % fd = B/ ) % 12 > (DA S & FRAIFFEF ) % > 7T £ £ % 5 (A &2
JRAFIE % F 7] 9 () A & JRAR & o ciA) g o Keller (1993) #5477 % % 2 5 BB E ~ fIEHE - BABES

Z A3 % - Park et al. (1986) % & § F 7 £ 5 AAD #F RN Z B BRI ET % o (D R % B
LR RS § aéimwwna,pm@%ﬁ&w%i&ﬁigﬁOQ@&ﬁ%@:“ﬁ&dp reF
Rehg G5l o dop A EARD B T HMOR s P ARE LR AR T g%%“xﬂ - (3)

TR R RARY F BT A SR BT DA SR 2 A flgahg R PR R A R R R
Fmﬁm*ﬁi_%Piwb#*“W”@ ~waﬁ%é&w%%ﬁ&wf@%’ﬁ?gﬁ%gﬁ#ﬁﬁzﬁm
S PRt FREa PR F I 75 o ¥ &g 24 Park et al. (1986) #5447 % i & & #iceh
LHE R TR RS, 2 CERE S, ¥ 3 BHrE RAGEE S0 I L eE -

2.3 B4 s

R 41 58 (Sales Promotion) & 48/ ® & (Promotion Mix) #— B & - - #4&m 2 B 2 &8 d v Bl s
oot s HY o320 B4 v D EMRE L AR dadl 2 845 H (Kotler, 2003) - Campbell and Diamond (1990 )
o B ey P FERM A SR ER TG R F R LR M d B RH R - B A B
HEK S E > e R R LGBt FRMAE BN LKL DEY O RRT LG I L6 DR
% (Chandon, Wansink& Gilles, 2000 )

Campbell and Diamond (1990) #* TiE4HA T, & T2 S8 & § & | 2 F R WV RIF > & KRy 1 L%
A Tt s TR R RS Y GRESATEMFAFRNAULE RSN ER FEESDL R
B(Ede AR R R REEE) AR R T RAETEE RN ER T R A S e
g (54 BEE o 008 &) o Chandonetal. (2000) 4 % i) ft F 15 5 B R A 1 L auging
2oGhs A RS R REA R LGRS D RE NG REAGREDESFEREL T PR DR
B EIE o - AT RIS T g o 241 F (Utilitarian Benefits) -+ 25 11 i ]
[ Jf_er #444]  (Hedonic Benefits) -

*ﬁ\

2ARRERPR

135 Jones and Sasser (1995) » AE L R AR ek =0 % - (MR OLEW S o LBk o VUF BAEE
LRMEE L iR R i B DT 2 Y MS - S 2 A Ronk TR MK - Prus&
mmmw%%m rmﬁﬁe#@%ﬁ%i&%ﬁéﬁiaawﬁﬁ%ﬁ&i’ﬂﬂﬁiﬂ@aiﬁéwgﬁi
RNMK BRI LTRF AR ECARDOLR v # AREDLR > R F iRt - TR
HOEAHMY B PE T ASE  AHE ST L o AT HPPrus& Brandt(1995)$HAE £ L B R AT & 0 A



FEEL A S KRR

2.5 %) 2 M RS M
ERA RS B F A Rl SR A ERH R RT LT EE - TR R R RAEE GRS
M- 58 2R RO (Ambler, 1997) 0 FIpt S A AL R f B4 AR R s $ A BAEE TR i G b G

PRI AR R AE R R - MR ik % 0 ¢ §H LS hi 4 (Bettman, 1973) ¢ blde 0 § AR E BB R
A mﬁ%%’?ﬁgﬁﬁﬁ&’@ﬁ&%%{ga%%%m&ﬁ%&ﬁwomMmawafm’Qﬁii%
éﬂﬁﬁﬂﬁﬁ%??ﬁﬂﬁﬁﬁﬁﬁgﬁﬁ"Imﬁ“ ool JT AT FAREATE R hER S I E f B BT
AEIOEF RGN A RAM AT RIS REIRB AR R I8 § R E S

2l B
Aaker (1996) 15 1§ & Mti—; T- e B Aa 3 - BASF SR HERE A2 BEN G 233
MR & A E A MEAIE o Aaker(1996):n G &M A R eni B H O AR JIFE A A LERAE
A G R LR L A BRI R B ERRE AR M R A#H o Keller(2001):3 5 5 %o
M R G - BEGE FAE R G0 et 2 Ar R R E 2B T o Bt o iR b e g IR ApE
T HHHBER - Ao

EN
-

&

HL 25§ 6 BEF 0 v B BAE 2 M 14

=

WAL RAREEL PR LM

Aaker (1996) &M 4chf 2 LR 22 - EAF RS B EE S 2 B anl B - @ § ok s Farasg
A5 %3l B ¥ R B~ P oo Romaniuk, J.& Sharp, B (1998) = 5 8w &4 7, % 2 A E L ¥R F & 49 M - Gensch
(1978)zn% * % Bt g7 PR 0% R F 2T LA - Aaker (1996) & s fEE AT P 0 3R

QW1WV&\W§W?W MBS N SR BAEE %&ﬁﬁmd?ﬁ‘?ﬁ%%ﬂ@’@aﬁﬂ@?ﬁpf
EaALprmgz LR -

Keller (2001)#% ot 54 2 %] & &end & Ko fc B AR E TR f 2 = & h ' 2 & 4 o Kotler (1991)7] 2
BRI R MR R R - B AL 2 NERA) R T U R iR R o T R e D
BRRBRER o FI o AR 2 R IR NIRRT

H2: &4 5 § ¥ 0 o BT LA
27&&&??&%&$&1WW

TERAPFEREEROE G 2P A AN RBEREF O ST A AR L DL F R (Gronroos,
2000) - % REE F BB AR LR > F Bt A kehI & 5 F (Crosby etal., 1990 ; Hennig-Thurau and Klee, 1997) - B

GEE AR RS M R R WY 0 0o U RS FRIT % M H 2 /2 Crosby, Evans and Cowles
(m%ymeyiAﬁmér%ﬁ%?J?%%ﬁﬁi%%iﬁ%%ﬁmé7ﬂ%ﬁﬁ%ﬁzﬁiﬁw%ﬁﬁ&o
Fﬁg rf?rrii‘\rg ’ ll‘%\ i"fjﬂ}&'ff’?’” 2 'ﬁﬁ—:]’ﬁg IJ/%AE ’.‘ip:\.}? px‘%—’ L—é'—_/fg';- [E ’%36’1\"%‘%’@—-}567&31’7&0

Garbarino and Johnson(1990) 7= 32 % B T &5 ¢ B BAR L A k2 §DRA -
Sirdeshumukh et al. (2002) e#7 3 7= T > JE R IRIFA R enf @ > B P o PR L OL B TR EZH S
LHRLPE S AETEREM GETn? Aok R F5 G ET % MR b %o € AL HIRT R
x———%‘ A RehiT 5 A2 1w enigd (Mayer et al., 1995 ; Morgan and Hunt, 1994 ) - Beatty et al. (1996) ¥ Croshy and
Stephens (1987) 4p 1 » § B EH 2 PRI R R ARG ELRAF TRARIPFEH LT DL PR TEL
LW A I



Y SRR Sk g A K TR HRIEA R BT8GR %% (Beatty,1996; Chaudhri and
Holbrook, 2001) o F]pt 4245 12 + vfgk REEETR > B B Z 4o
3B MEEM AR TSR LBERG L PP

2.8 @4 BB chT P E

i Aaker(1996)s% 3 ¢ 4p ) o Vd i ER R ST SR EY C BRBHEERLAZREY
7 F o 2l R 2 o PETRLY S S LRk o 2 ¢ Rothschild (1987) m {7 5 & ¥ =ik 5 A# > & 1§ £/
el R R kR %ﬁﬁﬁﬁ@%%%&@%ﬂwﬂéw@ﬁaﬂm@wm&w&ﬁgﬁgjﬂommmﬁwwn
and Sternthal (1978) # § 533 pEF B4 A & & B F hR kb e

BA o SRR RET LR LG F F L OB R P EHASAL S PR RAREEN ] E
€ ¢4 549 - Roehm, Pullins, and Roehm JR. (2002)7% = % § #&/24 1 134 712 S0 5 8 £ frA% 3 oo i SRR LT
BRI A IR SR R P ehg e ZA MY LR R TPHEL SR o~ FeRG % B o Flie 59 82 5 O

‘.EE«
BE T RBELSWANERY ho LR NERF - SR LR T S o R

HA i ia e § & 48 54975 9 1 6 35 R el 3

3
1A RHEBER

FEARS - R RSP o R 5 Y R R L R AR 31 41T

=45 % MREE 3 PR

. H
o H1 K R
> >
% Pt At S 75 R
K Jea ER H5

LD i
i
2L 4

W31 e %

£a4

{
N

FrRpFATRAEE P s ;}prggv);w«)a;f\;é—aﬁ:% THEE-FNAFLZBR B AT
-2

HL: T2 % # THGSF, FEFL w8 -

HI-L T 2%  TH ST, JEFLw B
HI-2 M gepfeita) g 9 THGST, fEE» 88
HI-3 Mgsida % TH ST, j EFLw B
H2 Temg2id  # TEHELAR ) JHEFE-BP -
H3 THEGEF 8 THRELBR, HFL B



He Tirdlad | ¢ 738 T 9% TRBR ) BE-

CERAN R - ww%@J%rﬁgﬁﬁﬁJ%%$iﬁﬂﬁﬁ%°

VRS SEXE
ﬁpzuﬁxﬁ%@~@ﬁuwaxﬁﬁﬁ%@;%ﬁﬁ%%ﬁ&wwﬁ’ﬂﬁﬁ‘%ﬁ&% LR M

BETLGERER BRSPS FL LB RFRFLLPR RS E RE TL FRRI FH RER

AR B E LR R NI ER o

33FTFF2 Hi
R Hr AR S 8 A 5 (6]40l APPLE ~ HTC ~ SAMSUNG) & * 4 s 2 47 5 % > £ 32 Rl R 5 ¥
SRYBTEUNLIPASIRLSBEAFTTRRLE0H - %ﬁ@%ﬁﬁﬁﬁmwswsmOW TR A A7 e
i’iiﬁﬁma?"%ﬁ:ﬁﬂﬁﬁ?ﬁﬁ\%&@ﬁ\ﬁ&ﬁﬁ‘ﬁwﬁﬁ‘&‘£$9ﬁ°

AR L BHEEFR
Cow s

BPEk32 5 4% 247 8¢ B (Likertscales) » A2 2242k, ~ T2 kA~ T8, v TR
L. T2¥R &J,wgg.1\p3\L59,@&ﬁ$ﬁi£mi%ﬁﬁﬁﬁ%ﬁﬂﬁ%ﬂowgiﬁﬁé
I3 ’¥—%¢éﬁﬁf%ﬂi%&Wm&Wﬂ@mw FoNMA L FEAN LB EY N AETREER Y2
FASHEANSBHFELPROPFRE - Fe 30 L I HEN S BSROmy L/ 5T 304 R
FHEOBAALTH
(2N &3

BEAREFERD O REERETR O R EH L R BFENLRERAS DY FF 0 EF R OR
Torfew oo BAVECRR S AR LR S SURER S e R E R A0 A K I EORR R R foing ok
RS 422 6 0 xR B w e 93.58% -

ARG A ER

KFEG AT SRR G0 0 TR K b 2 50.2% 5 4t 1 3 (40.8%) ; KT I L A K 1
A5 H(B7.9%) P EHEAF 0 01 19-24 2 2534 FaAtrib et bldh 5o A ]k T 4B.6% ~ 41.2% 5 @ X 3 g
RRA SRR BRI(F A B)E o i 56.2% 5 X3 F R E B 4 (45.7%) B 5 0 B G R E(24.2%) 5 T30 E
#7189 12 20,000 7~ () T (55.9%) 5 B %

BHE s o B AR R A B T EAZ R 2 006% R ELK S E F nE R BT 4 19-24 f 2
25-34 & - 345 TWNIC 2010 & 5 BB @ ¥ XA A4 245010 B4 R T cnf e ey 5 BB cni R & % %3
Hd T20-24 i y 2 (2534 chietit ® ¥ (b 75.330% ; M T EREEHGRER T Lo bFE S A0 A
IS R S R

ALREGFRERRAY

ARy 1 & R ¥ #cehCronbach’ o 8/ 370.705~0.957 « £ 7 B A & F REF B A o R EM kP s %
Mol >~ KA 2 AR A3077~083 0 H T35R R B-F & B 5 56% ~ 64%Z% 66% > BT oA~ % i~
ERPF LG EEA G MBS ARA I BE M AKE S LA LT B R R 40086~094> # Lo
PP oW 5T72% 68%% 85% 0 BT ARG E M AKE BRI AL F A OERNS CHFELBEAE A
LTI 2 w5 R 4970.88~0.89 0 TIOF B TR S T4%  72% - i B4 A4 iRE L 4 o BT WA B AR
B R A0TT-0942 B | TR b PR 0] £0.56-0.852 F 0 o d g qr o AFTE AT G UL PICAORR -



L2556 M AT ERLLBERLEE
(-)&%2 % 1M ST E G %E—gr‘f’ﬁ B4R

B RRNT SRR M ST L R E otk (B 0.7774%%) > @ 54 che it 235 4 (B=0.682%++)
P 2] % (B =0.621%%*) 11 2 “'%%FU/‘%L (B=0.632%*%) ¢ $HAE L M 4 57 F BF Feni o B0 40
CMGESTHELLBRAFFL I EFL»E

LR EM GBS TP LBARL S HFD 2 (B=0.866%%)
C)EHV e HMELPERL I HEFL 2 B

BHRELIHFLE AR AHMEL ARG LI MFLE - B E AP N 40

HE L EB%hMEa5 % ~ L5 %2 % o
(2)M GEF am® T LR PPET ¢ ik

AFTEET RN - SRR (B0 TITN) M G R L EFL e M %o #3820 82 % (8
0. TOFKK) R E PR E FREFE » M %o #5582 0 &35 % (B8=0. 2190KK) ~ BE TR (B8=0. TOOKKK) 50 g
TAPRTEFHFL MG AL T MESFE > B9 %2 8 Bd WA - 0777 B0 202195 ¥ A
ERRATE o HAZ R AT ok4] o

F 4-1 B % P4 sk fE A 4T

/\x,

i

A

REE L BR
A - A = A =
B iE tiE e t s B i tiE
R 0.777%** 24.495 0.763***  23.420 0.219%** 5.881
B S 0.700*** 19.022
R? 603 582 776
A k(s R? 589 567 768
Fi 42.414 38.778 1.027
VIF 1 1 1
I RRR LT p<0.001
43 B FEF LW S HBEELFERP L Tk
LE-RES & %féxw bR BT E LB TR Gk (£=0.117%) % ﬁ‘%é‘i-?’%",\,i‘li#ﬁ&w B
SREIS PSR RS CER TN RV ES L R 3NN N S S REN AT S C PSS £
%(ﬁ=0-18)°ﬂ*?%i‘liﬁ%m%?ww B a o B L RS RIS R F LY AR ELBRY

L o HBEMT4rd4-2



142 M4V E B 2 T 4k

% % 4 bR LR

A= A= g = e

Beta Beta
SR A g -.070 - 035 &A% % -.070 -. 040
FHEREK THEEEK
(R - 010 =:if 2 a4 -. 086
TPk Tk
SRR A fKY CLITX SR A gk iR .018
R4
FiE .619 .864 F & .619 . 703
R Square . 024 .037 R Square .024 . 030
Adj R Square -.015 -.006 Adj R Square -.015 -. 013
AABRRRE S
RES NIRRT TR 2 Pot P
24177 BREKERS S
B %5

HL "5 8  # THOST, §H¥L o 0§

HI-L "B f THOSF, %D

H1-2 T gkl gt THGEF | 1 2

H1-3 Migskdd 2 4 T 2 i

m«h-\'_ b | ~=h

HZ: rr‘”w’—l/?\J 1+ lu;ﬁ}iJJ}’%F

H3: "M f % "epR, jHFL @?¥°
Ha: T ied ) ¢+ T4 # "L

HA-L T RS, § R TRBD 0 B TRPA L PRF - =

Ha-2: T Rindd ) 74 "5ma)d, # TRBA

m%;ﬁ’io Z’S\':_

%- '“A”Z\/‘IF)‘V/{?K’Z”\*—‘:’ ,“v”%\’ﬁ_‘fag/{g\;i , <

R A




S.Emadik
AETHEHEAFEU LB ERL SR HH AR TR AR O MBRTLT L &0 2R E B2
P ARk R A EREE S R AL BAR P LT &AL U RSB E ST F S
Feb F AR AH R 0 B EH R N4530 0 v fod selk A 54220+ £ 1% SPSS 18, 04-ANOS 17. 0543* Bk it (7 st A&
PRI A TR AR RBREA NS E RS IR MBS T RN LFRLM G ISR WP F
ﬁ%ﬁ?ﬁ@ﬁ’&éﬁmpfﬂﬂu;ﬁggp;iwwgﬁo

5.1 § 5%
()& M R E TR EEFL P

AFTHER RV RHE LM GETE T EFxE (B= 0777 ) @ S chs it 1235 % (B=0.682%**)
B M) g (B=0.621%%%) 112 (4] 4 (P=0.632%) F ¥AFEM 573 HMF L o BF & LRF WD
PG s R R R S R W G B R M AR T i S o S F A ST 0 & BT B D
i M AR A B SR R A AP JRIRE P AR S e -

=

& A -
WAL R RS GIRRE éﬁﬂﬁ%?’ﬁﬁﬁ%ﬁ%ﬁmﬁpwﬁﬁﬁ&ﬁ$°ﬂ“’ SL A RS R RS

ﬁ—lﬁgﬁxkr"ﬂm*‘%f?ﬂpﬁﬁ”’}éi’é@—?‘?%;‘?’%ﬁf'l WM gl 4 B > RBHEE AT TERL 0 o
PV EEMR AL B LSRR B R E 2 B AT P BT B R o R BT SN
LR o

AT T R R ELBEAL G D év%fg‘i’ ARDERVEHBEELFRAT L EFE -
U R S TEAR TR 3 Sy TR S & LS TRV SN ¥ L ERR I
(m )BT ) 1A E R 3ﬁfii§f2%@£¢ RIS S
FAAETLSE R RSN R oM AST M AST AR BN R L BRRE F

B B RETHSN BT ,»Fﬁfi‘.—?ﬁﬁ ¢k o
(3)7%:*%75\.5 GERT R LSRR E G Tk o R AT BTk

R RBEREERL PR EFE G TRk, %{7 FHEANS B S
PHAAET O RBHEY AU EEELFR D RAAFRELAT L
SRR B L RS R R Y DAL BAVE

52§ Y,

(C)e¥mTREEF R S fEREE LN G
PISH § s 2 5 BER S i) R S PRI (A S A S MR £ E T M

SERECEFRFREPRIAAS D RRYPFEL A ESRT L AREN LR L SRS B
r‘%%'ﬁ?ﬂj‘?«.&iﬂz%; W RATE DR LS (T SE Sk

S SR RS AR AN SRS R

F_L
44

(ﬂ-

FOLPBR -
(C)E 7 T H4a w2



éﬁéﬁ&W@%iﬁﬁm&ﬁﬁﬁﬂ$ﬁ@aﬁﬁg§,uﬁg

BRER &
FRLEE LPHRE - AT TR0 5 27 SRR ISR ﬁ PH RS Oy B L s
B FER a R R R VA S THAME® ABEAPE > TR0 P MR PR R AR kR )

FERT LB LBA

CIEERFLE2 ABFNTR I M GEFTURAEELALE LBA
FECMERT LR MENLBSUTRRLSASP S AR U FHRSA LA AARRPY

ZREE DT R SREAF DL SIRAE RFHC 2 AR HTMA %k AL LY 5 4

AP RAGLFETDEE DREFEFDRAS N N RPE RERE SR L RERL AL LG RS

,Evn%fiiﬁjn’ vlj—fz"?ﬂgﬁ,g__ﬁf: 5

REER*FTEALPB2ZBLRE LHR -

/\‘"&
-

537 3 "l e

AP A 3C FEAS PSR FEFLFR SRV ETIEEASYSI R G A R
%vﬁpi%%?ﬁﬁéﬁ%ﬂﬁé%ﬁW%%° Lo HT M AR RS SR AL R TiTY
Fofe T, A A KRR R0 N AR R F S 2 B ARG T RS
BRSO R af - Rk R AF P ERA R F T REE D R A S 5 bl R S

WEFL MNP R A ABRPPEL R VO AT SRR % MRS TE R R
PR 24P B 2R v?ﬂ’%%@v#ﬁ# CERS AT —%’?ﬁi WA R M BR)HLERARE £
B e S R A TR PR R EIFR

CRLE N R

6.;{—&r§%
6.167'%§J&
1 > %Q2002) "M E - MOASTELHRZHEHN —FLAFELEDTERFAY | FREH ¥4 5 %2
g o
2. MmEARLpF A (00642 GAFER) BELMLF - RALETANSERERZFAY D RARE

mﬁ%;ﬂo%’%£8
3. WHEEQ007)c HRe AR NRAME L AL L BE R EANEBFEG NP R0, c R 3
4@‘%: %‘L&b‘: %‘3]"’ —,——/H ‘Q?Imfgm”féﬁ"l ~ ’;\4"1';: rﬁZE‘R °

6.2 > f&

1. Aaker, D. A., Managing Brand Equity, New York: The Free Press, 1998. Aggarwal, P., “The Effects of Brand
Relationship Norms on Consumer Attitudes and Behavior,”Journal of Consumer Research,Vol. 31, No. 1, 2004, pp.
87-101.

2. Ambler, T., “Do Brands Benefit Consumers,” International Journal of Advertising, Vol. 16, No. 3, 1997, pp.
167-195.

3. Anderson, E. W. and Sullivan, M. W., “The Antecedents and Consequences of Customer Satisfaction for Firms,”
Marketing Science, Vol. 12, No. 1, 1993, pp. 25-43.

4, Beatty, S. E., Mayer, M., Coleman, J. E., Reynolds, K. E., and Lee, J., “Customer -Sales Associate Retail
Relationships,” Journal of Retailing, Vol. 72, No. 3, 1996, pp. 223-247.

5. Blackston, M., “A Brand with an Attitude: A Suitable Case for Treatment,” Journal of the Market Research Society,
Vol. 34, No. 3, 1992, pp. 231-241.

6.  Brandt, M., “Don’t Dis Your Brand,” MC Technology Marketing Intelligence, Vol. 18, No. 1, 1998, pp. 46-47.



10.

11.

12.

13.

14,

15.

16.

17.

18.

19.

20.

21.

22.
23.

24.

25.

26.

217.

Campbell, L., & Diamond, W. D., (1990), Franmin and Sales Promotions: The Characteristics of A Good Deal, The
Journal of Consumer Marketing, 7(4), 25-31.

Chaudhuri, S. (2001). ‘Empirical methods for assessing household vulnerability to poverty’, unpublished manuscript.
Crosby, L. A., Evans, K. R., and Cowles, D., “Relationship Quality in Service Selling: An Interpersonal Influence
Perspective,” Journal of Marketing, Vol. 54, No. 3, 1990, pp. 236-245.

Campbell, L., & Diamond, W. D., (1990), Franmin and Sales Promotions: The Characteristics of A Good Deal, The
Journal of Consumer Marketing, 7(4), 25-31.

Chandon, P., Wansink B., & Gilles L. (2000), A Benefit Congruency Framework of Sales Promotion Effectiveness,
Journal of Marketing, 64(4), 65-81.

Dobni, D. and V. A. Zeithaml (1990), “In Search of Brand Image: A Foundation analysis.” In Advances in Consumer
Research, Vol. 17 No.1 edited by M. E. Goldberg, G. Gorn, and R. Pollay, UT: Association for Consumer Research,
pp.110-119.

Dodds, W. B., K. B. Monroe and D. Grewal (1994), “Effects of Price, Brand, and Store Information on Buyers’
Product Evaluation.” Journal of Marketing Research, 28, No. August, pp.307-319.

Garbarino, E. and Johnson, M. S., “The Difference Roles of Satisfaction, Trust, and Commitment in Customer
Relationships,” Journal of Marketing, Vol. 63, No. 2, 1999, pp. 70-87.

Gronroos, C., Service Management and Marketing: A Customer Relationship Management Approach, 2nd ed., New
York: John Wiley and Sons Ltd., 2000.

Hennig-Thurau, T. and Klee, A., “The Impact of Customer Satisfaction and Relationship Quality on Customer
Retention: A Critical Reassessment and Model Development,” Psychology and Marketing,Vol. 14, No. 8, 1997, pp.
737-764.

Hennig-Thurau, T., Gwinner, K. P., and Gremler, D. D., “Why Customers Build Relationships with Companies - and
Why Not,” In T.

Henning-Thurau and U. Hansen (Eds.), Relationship Marketing: Gaining Competitive Advantage through Customer
Satisfaction and Customer Retention, New York: Springer -Verlag Berlin Heidelberg, 2000, pp. 217-230.

Keller, K. L., “Conceptualizing, Measuring, and Managing Customer — Based Brand Equity,” Journal of Marketing,
Vol.57, No.1, 1993, pp.1-22.

Keller, L. K., “Building Customer-Based Brand Equity,” Marketing Management, Vol. 10, No. 2, 2001,pp. 15-19.
Kotler, P., Marketing Management: Millennium edition, New Jersey: Prentice Hall International, Inc.,1999.

Kotler, P., Ang, S. H., Leong, S. M., and Tan, C. T., Marketing Management: An Asian Perspective,3rd ed.,
Englewood Cliffs, New Jersey: Prentice-Hall Inc., 2003.

Lagace, R. R., R. Dahlstrom & J. B. Gassenheimer(1991),"The Relevance of Ethical Salesperson Behavior on
Relationship Quality: The Pharmaceutical Industry,” Journal of Personal Selling and Sale Management,
11(4),pp39-47

Morgan, Robert M.& Shelby, D. Hunt.(1994), The Commitment-Trust Theory of Relationship Marketing , Journal of
Marketing,Vol.58, pp.20-38.

Mohr, Jakki and Spekman, Robert (1994), “Characteristics of partneship success: Partnership attributes,
communication behaviour, and conflict resolution techniques,” Strategic Management Journal, 15 135-152

Monroe, K. B., & Lee, A. Y. (1999). Remembering Versus Knowing: Issues in Buyers’ Processing of Price

Information. Journal of the Academy of Marketing Science, 27(2), 207-225. Management,” Journal of Marketing,



28.

29.

30.

31.

32.

33.

34.

35.

Vol. 50, No. 4, 1986, pp.135-145.

Park, Jong-Won, Kim, Kyeong-Heui, and Kim, JungKeun, “Acceptance of Brand Extensions: Interactive Influences
of Product Category Similarity, Typicality of Claimed Benefits, and Brand Relationship Quality,” Advances in
Consumer

Research, Vol. 29, No. 1, 2002, pp. 190-198. Management,” Journal of Service Research, Vol. 15, No. 1, 2002, pp.
13-25.

Parsons, A. L., “What Determines Buyer-Seller Relationship Quality? An Investigation from the Buyer’s
Perspective,” Journal of Supply Chain Management, Vol. 38, No. 2, 2002, pp. 4-12.

Park, C. W., Jaworski, B. J., and Mclnnis, D. J., “Strategic Brand Image - Concept Solomon, M. R., “The Role of
Products as Social Stimuli: A Symbolic Interaction Perspective,” Journal of Consumer Research, Vol. 10, No. 3,
1983,

pp. 319-329.

Randall G. (1997), Do Your Own Market Research, 1st Edition, California: Kogan Page Ltd..

Raghubir, P.(2004), “Coupons in context: discounting prices or decreasing sales? ” Journal of Retailing,80, No.1,
pp.1-12.

Sirgy, M., Grewal, D., Mangleburg, T., Park, J., Chon, K., Claiborne, C., Johar, J., & Berkman, H. 1997, "Assessing
the predictive validity of two methods of measuring self-image congruence”, Journal of the Academy of Marketing
Science, vol. 25, no. 3, pp. 229-241.



