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ARSI AR A ek AT AT R AT B AR AT R TR E e HT R D
Ve L EATAPFRZAGE R FEPEFT AR AT R RAENS ARG E AALHAEL AR
ATF 2830 K B L BN Y S BRI R F 0 2 P R RBEIIR AR A G E IR
FEROHMEBRIRMAARRY 2P RE LA HE P ﬁﬁ%%@ﬁ;uﬁwgﬁﬂ%%“$éﬁwgmn
® o094 (30.9%) @ EELK AT 0 21~30/k B 5 (52.5%) T ARR AT 0 R RIE F AT g
“HBEE S (76.6%) 5 TR A I fTr > 1220,001~40,000 7~ 5 B 5 (39.0%) -
42 TR A

iz Cuieford (1965) #& ! Cronbach’s o= *>+0.702 } B B A& 5 ¢ & & 41370.35~0.72 F ; -] »t0.35% M3 & #
g AF7 4 1ISPSSit (7 2 B H B AT % B 3 B ehCronbach's afd % 0.924 ; A % % & & #1Cronbach's a.#0.891 ;
= %4 4 ¢hCronbach's 0./80.958 ; PR#% {7 % Cronbach's o i#0.949 » % % #cCronbach's it ¥ + 20,701+ » ® % 3538
ST E ;#E'FQJ 4F 050 B AR ARIEE B AP - R

PR E LR BB M BRI L SRR R TR L 2 AT o oA 38R A 54

%3 LAY Rl T B R L

PRA% {7 4

BH LA E = joge WL
A 5.0475 1.14258
FEELA 5.5165 1.00646

o g 5.5816 101731

5.3794 98273

RPFHEFEARRE o & f v 0 ARG L46T 024 U2 RELY B L RRENREARR o AT
o4 (Likert) ~ B B R L2 5@y P RFELIe A AETHELBEE HMEBRLAE B4 8BRS
FOR A TIogNAt e 4o BT Y L REILATE 7L LRE ST RS R I e

3 ERET2LApM AL T

Ni%%*S%S%mmﬁM&ﬁ%&{:%ﬁﬂ%&ﬁﬁﬁw%ﬁ&’ég@g SR LB AR X

BABBRIEF L 0 P S8 BT 24797 > AT Sl Gl LEED o Ap o
%4 L7 RM2 AP M Gl 474
¥ LA BE LR BEBAR EE Y- PRAE 7 5
(DFEE LR i 1
QT _RER i 0.775%* 1
()= st & i 0.796%* 0.826%* 1
(4)IR7% (7 % i 0.767%* 0.798%* 0.864%* 1

175 p<0.05; ™5 p<0.01
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