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The impact of secondary selling and primary selling on customer citizenship
behavior: The role of customer satisfaction

.1 ,i' E 1
Rgapprd fFgEl Rk
wecuwcu@nkust.edu.tw
I i

Rz gafd FEEd® pds my 4
f112157115@nkust.edu.tw

# &
PRA:A ERB AR AL > 4o "ﬁﬁ’#&”éﬁ BER T FEFREIPRERELEET
WEFRE L E BRI A AN F AL AR LR L s LT D
@%%%&ﬁﬂﬁéﬁo

-
e
o
e

_;__rﬁfv,—,, ’QE;\;},L
3&

H
Bk

Sl ap -

ARG AR NG A BRI D RRER A R R BT AR T S R IR R
TR0 G RR S T B EN T ARH B AT BH LY A HFL SRS LR ABEERL R
BEENCANFLAA I e B T EMmY 25k c AL HRE VML LIRIAFRY > AH I RIHAR

FRF . TROTIER -
M HEZRFE - HEARALARA-ALEHE - Sndt

Keywords: Customer Citizenship Behavior, Customer Satisfaction, Primary Selling, Secondary Selling

IRy
)
=%
jud
¥t
o
o
1%
I
ﬂ <

1. 33

FoROREREALL S - SRPALFIAADTRAFTIFE S GREAFTL LD Do
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BEP EAT Gt BT o SHEARARA AL 2023 £ 1~9 1 div %?%ﬁ 138%1~9 7 1 %3 &4
BB 155% FHREr FARAE R 160% HF~ Lz 3517 2B 4 kg 6 G820 @
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2% = (Burchett et al., 2023) o 4o > 4 & A ﬁ?;;gﬁi%ﬁﬁj_ﬁ,ﬁgi VR AT Sl R A o B
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FIL A 4 R R s AR R S (Burchett et al, 2023) o A @ 0 1 B4R T T AL P L
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2.1.1 £g % 2 & {7 % (Customer Citizenship Behavior)
BEE 2 A {7 % (Customer Citizenship Behavior) £ 2 8 & f B 4 2R ke i E & 418 75 R~ 22 %
HArg FehiT 5 FHREB BT fog rnfd o JOTmE R kg > L4 AR ARG FIL 75 LE Feh- Bl
(Thau, Bennett, Stahlberg, & Werner, 2004) - 37 % friF % kfgiE L e N 75 > AL P (FATHFE AR
B FE % 3 (Bailey, Gremler, & McCollough, 2001) ~ ¥ & %4l ¥ (Gruen, Summers, & Acito, 2000)f= % = & & {7
(Aherneetal.,2005) e BEE XN 7 5 20T B4R B 1 42 F 4 &30P 05 sxfd (Podsakoff & Mackenzie, 1994) » 3
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£ d g = H G M ke 4 220 247 & e (Gruen, Summers, & Acito, 2000) > iz /gﬁ,m;;t A henF L s 8
FHIRIER B F Dfi e~ PR 7 et fez L a7 5 (Bove, Pervan, Beatty, & Shiu, 2009) © A % = & {7 5 5
AAHREEAAFRDP P HRin- AL 5 T pRFHES T B E IR EY e 4 (Gong&Y1 2019) -

BEXAF LR ERIAEL (Quetal,2021) » Yi& Gong Q013)#AFE 22 F 2 XA F FH A M £ F &
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2.2 %E % % & & (Customer Satisfaction)
Cardozo (1965) 8% #F £ % LA A " & FH B AR NF ¥ ni i f 4L KRF i 3 L 4 en
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& Sheth (1969)% =% f f A #78 LALRZ A B & f 236 B P uR e SRR AL - o i
Mg R R @O § L7 g e s L # IR F LA 7 (Heskettetal,, 2008) fe i fif & ads £ & & o6
NP YA WL T A2 ERARARS T LBRTARR T LR AP R L
BEE 3220 P AR E R R o

Oliver (1981)##F % & 3% /& 5 5 #4435 1 0k o+ 3 RIRSHER 5% Y S W DEF + b Oliver (1981)
MTHRARRR ) FAREEFEL @I P E O WL TR e fRET PR ACTRE BT SR
RlEA TR Sengie, &2 T2 ) A3 - ROTE 4 (Howard & Sheth, 1969) < AE %% L dn i} # & teie * - Mok i&
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Churchill & Suprenant (1982)4% 1 Ag % 4 IRA% ~ A S oi® R T4 4 i A R > LAY F8 oF 5 raot §GE
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Johnson & Fornell (1991):2 5 AEZ B AR AT HIE A > A k27 > L ¥ 232 :r-—‘k)‘{ra PR A% A e i
oAt 2 2307 55 o Spreng (1993)f 3 A E B A AL AN P A2 FE pEaY WM TP g iE
chsef < fi o Anderson, Fornell, & Lehmann (1994)i3 5 = B £ AR AR » SRR L LF SR DI HF 0 A4 g
R T A LHRSIRTR E T RLR S AR P EREFLEITFRT A BTG LA o @ Oliver (1980):%
FAEERT RN Y MY v AR *’$§§@wn% CE PR R Y - RARR 2 e

Selnes (1993);% % A £ % & Adp 2 &t 2 P e b A2? > Tl 8- ¢ B 22 Bugsk b g
T 123> % o Gronholdt et al.(2000)R|3 5 P BB HFE H - FHA LB AR KB fHELHA SZDi * 5% - Kotler
(2003):7 i ¢2 Gronholdtetal.(2000)F F » 333 A 2 % Tifi{#fq B A A SR IRIEITE A féb] AR R ehd LR X o iE
ABLREBLLEFERP LA ST Y 2 FER X A ST St REER 0B RS
AP s Adp o R E e e AR E R o

Cho, Kim, Lee, & Choi (2004)R| 335 BEE R R RARARG - AT F 5> hp AR E 2] 2 S Mok IR

ARz w i P Y B ERLE AT R Y SOTR DRk 2 Bt e R iR 4 & 2t AR Y B

REEA PR AL BILFE T F 2 FAEIRY > PIF B Pl 7% o Kotler & Keller (2006)33 5 AF £ FET 18 B 1% &
BE ORI RO TR EMEDE A AT
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BEHRLAE ST AIFME 20T o Groth(Q005)#- 2% 2 X 7 A e f AU W T EAR L ] %
RMTOMEBLRT My TFRAEEL AT 5 5 sidptheoChenetal (2010)R] £48a ¢ 2 38 3235 LB 0 E
MaEFEEFEY L REXAFLAFE - FIER ARRAEFDOFRT S SRR ESAER
LA JE ;Ih—& IR EARE o A&RT B G FIALF N A g FEEF o
REZBABIEEMEARY AEAIRIFE BRI ER¥ e B hADP I L EFILRMTE S N kho@mi
(Heung & Ngai, 2008) o @ ifdi) ¥ ‘55 € LA £ o IR =t F 3% REF R > ppred ¢ LS8 2 & B A bl 47
% (Lovelock, 1996) - Giese & Cote(2003)3g i » SEZ B LA ¢ 7 = BL R K o chF 4 0 (DIFHF & Q48T
WA EGBDF B, QFLVHIFTROF o IWREIAEL  MAEEpRER - Hemg fla i
dhiES o BMELIRIRA *?.39_‘?7%“’25\513 RS R U J‘FQB\%%&J‘“&WJ&? o TE R A
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¢ T3 | (Lengnick-Halletal.,2000) ; 2 {5 » Groth (2005) RI#-H fFyp 5 = ~sgf7 5 (Tdef v 2w fF 2
fTREYAE  FE LY RRET U ERAAT TG HEF AL D e F AR BB |
Ty g & Hend gl g E 7 5 (Lovelock, 1996 ; Heung & Ngai, 2008 ; Giese & Cote, 2003) - Groth (2005)
(- HFEhD FEBLAHBEELIAGFL LG 2B A A2 HOUTER

HIEEZ AR R » B PHEEIRGTE

1 &4 82 %4 % (Primary sales and secondary sales)

Bm%waﬂ@mﬂfﬁﬁuiﬁtaf 4R (4L R 88 (primary selling) gk 3 R B Lt b
&5 ZE g A A LA R BRI RSN AP W LA AT EREREL b B AR TR
EREORAGZE S F AR RO UFRESh  BRESURS RS L T R BRI
(Crandall, 1980) - ¥ ¢} » Burchettetal.(2023)#% ' =t %4y & (secondary selling)z_ L4 » H & %4l & 548 L f &2
AERELAOPFIM(FA) 2331 > PAPHEA A ERTUEAELEEATN (FA) 228 Ko
SRR T RSV TS Y SR P T R S TR R SR LT
M%’M%‘ﬁ?ﬁﬁﬁﬁiﬂﬁ%%ﬁ’ﬁ%%%ﬁwﬁ%Aiﬁvﬁ%@@%ﬁwuﬁﬁﬁokﬁ’ﬁ%Aﬁ

TRE LRI TR KA G A AR G2 LR R P G RAcd 1] TS BB
A s 8 AR 2 B R g 24 (Crandall, 1980)° % % 7 it € 8474 & 4 B R A B0 )
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T kR : Burchett et al. (2023)
Burchettetal.(2023) % 7 Fin=t gl G2 3 B 4 86 8 F 5 - AT HELA 0 B B MR AT I LA T R e
RE % ¥+ (customer orientation) (Saxe & Weitz, 1982)% if 4.4 & (adapting selling behavior)(Weitz, Sujan, & Sujan,
1986) > Burchett et al.(2023)#-=t 54l & ~ 2 EH LB L Eo 752 2 FREH L 2EF I R0k 120

21288 ARMBAFTES T2 RR/EH LR

LEHE
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) WX N S T VIR 3 WA EE 3 LR
A% 7 & & 5 fpF > LR i 2 LR AR
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8 & % ( Weitz, Sujan, &

Sujan 1986, p. 175) -

AR T R P ARG HE S *HERE S LI ERE R o S
BRI A T PR ) B S R 4 ST dn 8
BERLETRRF R Y A S/ IRIE N GO B4 % iR B AT
¥ 4 ehf2 B (Saxe & Weitz, EE g Rentie A IR, &
1982) FREE SRR
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TEPLEHEELAREES RS AR LR

- FEH L (WAL AP MA) R R M B ReniE A e T B A R-E MG
o A BN L BRI A A B A RS DREAN P e MR EERN c B e B el R AL
R LA A SRR P DF L TP - RS REEE R TR R R L E LR F TR Bl
0 e AR G B fok E 2 F K (Saxe & Weitz, 1982) 2 /& & % = F fe#Ew (Brown et al., 2002 ; Donavan,
Brown, & Mowen, 2004) ; 3@ » sl G fed R4 87 - T2 £ 2 7 K@W 4 2 ERBELE S F R o 4p
FomE2 LR e - TARFLEEL - SfoMpbaniTa o bldo WE 2 SRl B AR T A€ A E N
ERAEF RS2 WA NP MAGR BN LA RS TR AR LI R A B FA e LA 3 L
PROE L

Burchett et al.(2023) A ¥t 4+ € ] ¥ 3 % (social interest theory)(Adler, 1964)fr & JR F-# $i- 4] (Persuasion
knowledge model)(Friestad & Wright, 1994) % 3 B 5 M =t 54l 8 R R E BB L o H G A R gl 8% 4 > T HBAEE
Tw/F ek BHA LR R LR DL g FhE A& B d B HATE 7 Bentham *t 18 & & R ) o
Bentham (1789)3% 5 4 § 15 47 e % 5 Hc & $aRenis 5 & ki o & 15 > Mill (1861)32 5 4L § 115 Loy #4204 4 <
NFEAGR X 2R TRER IR A F RenfIF > He FAEI R TE S pd AT e L E o B AKRB A D
TIERBFIRIGEEPIE T2 5B T AAEHNB AT fohfpme & B EIENE - BlFH
(Ansbacher, 1991) » figfafiin™ » 2 7 ¥ A db € KFE > B A 2 0 B L 5 (Magen & Aharoni, 1991) 2%
AALEIE © kil DA R TR B il 4t £ 204 (Ansbacher, 1991) ¢ Ak § BB AAPEA b L BB A 2 8
MR E & ¥4 2 - (Crandall & Putnam, 1980) » B« i A AGALENTR A AL 7R 2 en A { & Faifod £
Fik o offieas BERFELFEE2 { B s LA (Baumeister & Leary, 1997 ; Crandall, 1981) - 4+ ¢ 1 £ 2%
H_Alder e 4 #2323, (personality theory)enE & £ 4 (Adler, 1964)> p* 3234 B &304 A T 5 | F 60248 (Ansbacher,
1968)» # A F A _filF B F Wi inT > JHp LR S aE AR § ML A SEALE dRAL ) € B IR AT

[

2Livl oAk g JIE ARG - BEEDER AP AFTRERAE L ENE EL A Livagyg o
BTORGRIALE T Fnic 4 GRATR S PR TR B L R TR 0 A SR RE R S PO E X i
AR AETIEEHFL - BARY LR BER  RBWM AL E B L 3 & (Ansbacher, 1956) ©
f‘{!%ﬁ Wit o ALEPIEARL P BB BROD B Ao e Bl ERfE - 5 ERS B LB
WA F Aol fom S P Bfr Lo & o aEBEAT L EFF- 4 o

#Higoope o F 4 ni @ (Crandall, 1980) > F B 3 R H A4 & Ffas 22 @4 2 § & (Ansbacher,
1968) c AL ¢ JIZcnB 4 > € BIREIH & L 25 enflipl ~ £ £ 2@t (Crandall, 1981 ; Leak & Leak, 2006) = Leak
G%ﬂiﬁiwhﬁgf LA AR AT B R AT o A A R A A B T g A G
oAb g JIF A X R 9 w2 T 5 (The positive psychology movement) & /3>t A4 i e ¥ {2 iR 8L > ¥ iy (T 5 w12
i £ B HEFH e 4540 § (courage)~ € (love)~ B #5 (forgiveness)~ # =g (responsibility)~ i B (subjective
experiences) ¥ - (happiness) - Crandall (1981)4p #14- ¢ 15 &2 §Te* {7 & (helping behaviors) ¥ w32 3 735 ¥ b 5
4rpks (empathy) ~ §1#  (altruism) ~ %% (forgiveness)!4 % fe - (compassion) °

Leak, Gary, & Leak (2006)% At ¢ §1 5 ? 2 ikt (FA6E ) TR ilfig ~ p A0k ~ p AF R 2
B OEET M AAFEAE S G P A E R BE (intimacy) ~ 2 & (generativity) ~ % £ (agreeableness) ~ 3 ¥
(nurturance) ~ JI4+ € if 464872 (prosocial moral reasoning) /¥ % — &= {4 & # % (prosocial motives)F B - iz - A%

FAEFT Alder (1964):u 5 A€ f15 ¢ g e flab ¢ Mo 2 B2 A E2ARE hbf % o

#pRAeiicd] (Persuasion Knowledge Model, PKM)d Friestad {= Wright 3 % % 1994 & (i @ ## 1 fe3%) ¥

(Ham, Nelson, & Das, 2015) - 48 ¢ 538 7 f&=> ;A 8 ¥ 2 EPFFIRTE > blde I AL SR EFET - PERPHLE



foi7 5 ke ) F o Friestad fo Wright & =8 4 2 BT 385 3§ F ¢ #HIIRET 5 8 B Jp ornaogs > 118 % 2030
PRIFH -

A B PRAR DR Y SRATE A AR R HN A BRI A R e g o 0% el A (Friestad & Wright, 1994) -
PR - BRI A A T WILH  f M B L o et BB R RS HHfrE K
(Campbell & Kirmani, 2000) - & @ R[4 & B @ * 524 4 & Rz cdfg 2 > Vil U LR 25 B AR B>
TROBEE T A § HH B R R 3 F R (Campbell & Kirmani, 2008) o 48 & 3 > #-4F & B AR 5 4 foi» SR RE
it el £ apE T v § 42474 & | 3R Bl it (Campbell & Kirmani, 2000 ; Leak etal.,1985), 7 T % 5 &
FOPRAF T A AR AR o Fl o A B E T A § XTI B AR B 0P &7 # (secondary entities) T A £ 2L K BLAE L
13 d 3 N (Sossl B ) Fla B 5 35 (Burchett et al,, 2023) 0 St B I BT U P I N B ELE B E
HEARTAEIE kR e X FERE AR LAY R AL FEROEE Fla kA

REE % R (Burchett et al,, 2023) o A bt » AF TR EFRBIVRA A HR AR EZ RBE B AL S
PSP FTARF D RERRpC A2 BER (T L) S ERELRLARS B0 FFHETH L

R o FI 0 R AT
H2:Z s e B PHEELR
H2a: sl S EHE A LRADPME 73

AgIE L THp A Efan®y ) (Crandall, 1980) v % &8 pr 7 — B A A nEAR > & F BT HiE R
B fr@ 4 &4 FaEiR$ % (Ansbacher, 1968) & F BAL ¢ BABHB L Ag4Rp L F > i A feh 2 AR
Pl ~ % & fomt 917 5 (Crandall, 1981 5 Leak & Leak, 2006) © 4p# 2 ™ » AL § BB MenA ¢ 2N S0 p A5
PLEfE o F o Aok R A AL AR AIRIE P L PFRbe Ao frE £ (RTARH L) BT A § fadTis
& A B iR E Bl# i (Campbell & Kirmani, 2000 ; Leak etal., 1985), #]m #% = fg % % & & (Burchett et al., 2023) »
AP AFTRIIEHL L ERFERLARS > B FFMRER DN FT L o FY 0 BR AT
H3:i 8480w BPMEALA
H3a: 2 R LABHERLRABEHE S

FT
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Pohivkk o EBRAZRAM G T AT R (R1) T
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g %k T LA g A
BEE R4 Yi & Gong (2013) #fZ 2% {7 5 I Aok R E e d iz A g6 o
TEGHPEFAMS EFEESE | Fo
o gk d hE S . 2~ G BP AP LR IR R
3w AEIRIBEY -
4~ BFFIRTRE AT UL L ALE I PRI P
¥ o
BEEBLR REEREBRBRETZEECERR | | R4 B TR EFIRIFE & A chlp 2 o
B RIRIEAR LA TAL DR o g 4 | TR B aIRIERE 0 AR T
=% (Anderson etal., 1994) - B o
3~ ERA 2 A¥PYRIZA R AR Do
A EMHE SR N R ECE NN Y 1\ﬂg45qu%p%—d
IEo e A AP E AR ER | 0. A paTfd o B8 AR REA o
ZEEE S 3 4 E AR Ak et & iF o
A~ 82 B EmRN
BT HEAREAERFLE 20K I~Aigaefc FEgde 22 R @i flpe
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